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Putting you 
in the minds of millions 


Pay Insurance Agent protects 
you in case of lass 
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North America advertising is reminding millions 
of insurance prospects, every month to—‘‘Consult 

: ae : Insurance Company of 
an insurance agent. North America 

It is putting the idea of the value of the insurance 
agent into the daily thoughts of the public. 





It tells of your importance to industry. 
It tells of your importance to commerce. 
It tells of your importance to the individual. 


North America advertising in The Saturday 
Evening Post is making policy selling easier for ever) 
North \merica agent. 


Associate your organization with this advertising 
Sell Insurance Company of North America sie a 


INSURANCE COMPANY of NORTH AMERICA 
PHILADELPHIA 


and the 


TTT: 


‘‘The Oldest American Fire 


INDEMNITY INSURANCE COMPANY OF NORTH AMERICA and Marine Insurance 


ompany 
“‘write practically every form of insurance except life’’ Founded 1792 
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Perfect Protection Opportunities 


Strong men seldom appreciate the need of life insurance until it is properly brought to their 
attention. A wave of the hand and great wheels begin to turn for them. A’ finger on a button 
and men spring to do their bidding. In factory or office, in industry or’ finance men scorn the 
need of protection. The lesson of life insurance must be driven home to them. Never is it sought 
over the counter, but always it must be sold. And because it takes big strong men to meet other 
big strong men, life insurance presents big opportunities. 


Not so many years ago the life insurance business was considered a place for the derelicts of 
other businesses; men fit for nothing else could eke out a living peddling policies to their friends. 
But to-day the business of life insurance looks for successful men of affairs. The life insurance 
agent of this day and age must be a man of vision. He must bea fighter. Heneeds brains. He 
must have resource, wisdom and wit. He must be tactful and well-mannered. And surely he 
must be a well-dressed and polished man of the world. In fact he must have every qualification 
necessary to a big business executive. To such men the business of selling life insurance does 
indeed offer wonderful opportunities. For such men there is no business offering greater inde- 


pendence and larger income than life insurance. 

To such men the Perfect Protection offered by the Reliance Life Insurance Company of Pitts- 
Pa., only adds to the possibilities which already stretch before them. Perfect Protection 
to them means easier sales and better satisfied clients. It means a larger field of prospects, it 
means less objections to be overcome. All this because the Perfect Protection Policy has been 
developed with the greatest care to give its holders protection at every possible point. Perfect 
Protection policies give to their owners the peace of mind that comes from the absolute knowl- 


burgh, 


edge that every contingency is provided for. 
(hese advantages are for every man to scck. A word to the company will bring you com- 


plete information. If the business of life insurance offers great opportunities, and it does, add to 


those opportunities a connection with the Reliance Life. 


The RELIANCE LIFE INSURANCE COMPANY 


of PITTSBURGH, PENNA. 
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The National Health Insuranee Muddle in Great Britain 


DERICIN 


Consulting Stati 


] . : 1 r th 
“at profession Of the 


congratulate itself on 


promising position in regard 


duction of compulsory health insurance in 
this country. For in its final analysis 





health insurance aims primarily at the de 


the part of 


struction of indepet idence 


the general practitioner who ts: skillfully 


drawn into a vast bureaucratic machinery where his initiative 


and freedom are immensely curtailed in the furtherance ot 


what is probably the worst phase of the socialistic agitation. 


If there were one-thousandth part of the criticism in tl 


friction on all sides with the 


daily press and the obyiou 


ministration of industrial insurance as is a matter of 
from dav to day with national health insuran 
Britain, the business prise, would 


. 
as managed by private enter] 


promptly be taken over by the State. But no one dares to 


propose that the wrongful assumption of State authority 1m 


the treatment of the sick and disabled should be transferred 


back to the friendly societies and the trade unions, who 

certainly manage better than the State has done during the 
Not 
other is raised in the press regarding the 
of the system, the 
proper remedy. A 


ten years, a day passes but some leading qui stion or 


1 
| 
I 


obvious shortcomings 


while difficulties are seemingly without 


whole class oft new legal offenders has 


come into existence, from the unfortunate employer who has 
failed to secure 


tailed 


failed to buy stamps to the employee who has 


the proper kind or 2 card, Oo from the doctor who has 


to meet the statutory requirement for treatment, such as it is, to 


the chemist or druggist who has overcharged or wrongfully 


charged, as the case may be. 


HloreE MAN 


Insurance Co. of .\merica 


lust now the panel doctors, or those who have accepted 
a i 


State service under the act, are once more united in their oppo- 


against a proposed reduction in the per capita fee paid 


sition 


the service rendered. It is a perennial fight for what 1s 


more than the service is worth and what the State 


It is at least the contention of the Approved 


claimed is 


iis 
ling to pay. 


IS WI 
Societies, who administrate the payment of benefits under the 


and who have, therefore, a direct financial interest 1n what 


is paid for medical attention, that the doctors are overpaid and 


services disproportionate to their compensation. 
Prolonged meetings are held between the insurance act com- 
mittee of the British Medical Association and the Ministry of 
Health, at and 
that 
the 


the 


which complicated calculations are presented 
is a foregone conclusion 


reduction decided 


learnedly discussed, although it 
the doctors will accept the upon by 


Ministry, which always holds the winning cards. For 


doctors on the panel are in very fact State employees, however 


cleverly the truth may be disguised. As an alternative they 


face the sinister spectre of a State medical service which would 
preclude the carrying on of what is often a lucrative private 


, +] aS 
on the side. 


practice 


It admits of n 
medical profession has been markedly lowered by the condi- 


that the status of the British 


oO controversy 


tions and the resulting controversies characteristic of national 


health insurance since its inception. The dignity of the pro- 


for 


fession has been largely lost in the incessant scramble 


higher remuneration or opposition to the reduction of per 


capita. compensation. No specific definition has been evolved 
as to what constitutes satisfactory medical service under the act. 


but endless are the controversies as to office accommodations, 


record keeping, calling in of consultants, range of service, em- 














ployment of anzsthetics, or the frequent preference of private 
overpay patients and the failure to respond promptly to 
emergency cases. 

At a recent meeting of the Ancient Order of Druids, an in- 
fluential Friendly Society, complaints of this kind were voiced 
in no uncertain terms. “Drastic reforms in the treatment of 
It was frankly said that 
Another 


insured persons” were demanded. 
“the medical service under the act is a failure.” 
speaker referred to the “panel treatment as a farce.” There 
was bitter complaint of medical exploitation and the patient’s 
neglect. Of course, there is a doctor’s side—and an important 
one—to these controversies, but the proof of failure is over- 
whelming. 

The service rendered is without question mediocre and in 
most cases of small benefit to the patient. The Hospital and 
Health Review in a recent issue raises the question as to 
whether it is not true that ‘““Nine out of every ten bottles of 
medicine prescribed are entirely useless to the persons taking 
them.” Professor Wynne, Sheffield Uni- 


versity, the medical officer of that city, “it was a matter for 


In the words of 


regret that the national health insurance scheme had not con- 
ducted the insured public away from the fetish of the eight- 
ounce bottle of medicine.” Dr. Harry Roberts, a physician 
of wide experience, in The Nation and The Atheneum of 
June 23, remarks, “My own hope is, not that the panel system 
will be scrapped, as many newspaper proprietors and _ their 
journalists suggest, but that it may be extended as to cover, 
at any rate, the whole of the industrial population, including 
the children; and to provide those more specialized services 
which at present are often to be had with difficulty by all but 
the very rich.” But this suggestion leads inevitably to a State 
medical service, and the trend is unquestionably in that direc- 
Thus Dr. Harold H. Sanguinetti, in The British Medi- 
cal Journal of June 16, concludes some extended observatioiis 


45 
110N. 


with the remark endorsed by Sir Thomas Horder that there is 
“the urgent desirability of great and even drastic changes in 
medical practice.” But such changes under existing condi- 
tions can only lead to a State medical service. 

Not only is serious fault found with the quality of the medi- 
cal service rendered, but there are likewise frequent charges 
Dut. 
worse than this, the system encourages the chronic maligner 


made that the medicines provided are of inferior quality. 


and leads to what, in a recent issue of The Hospital and Health 
Review, is referred to as “wasted money on the neurotic.” It 
is said in part that “the burden of carrying the chronic neurotic 
is the greatest source of waste in the working of the insurance 
The waste is greater than appears, because the diagnosis 


of neurasthenia is rarely used. But the problem is of national 


act. 
importance and extends far beyond that measure. Altogether. 
between the insurance act, with its burden on industry and on 
the workers, the compensation act, with its burden on in- 
dustry, and the pension warrant, with its burden on the tax- 
payer, we cannot be far wrong in estimating neurosis as one 
of the great national problems.” 

There are not wanting those who assert that the time ha 
come to terminate the whole unsatisfactory arrangement. As 
pointed out in an editorial in The Birmingham Post of June 
9, “The question arises: Does the country want to see the 


present arrangements perpetuated, with or without such modi- 





Thursday 


fications as the British Medical Association suggests? There 
the whole of the 
machinery now at work ought to be swept away and a start 
made de novo along lines as yet unexplored. There are adyo. 


are some who would have us believe that 


cates of a more or less centralized State medical service con- 
trolled without the aid of approved societies; there are others 
who hold that even if the societies remain the capitation fee 
must go, to be replaced by some system of payment by results, 
or payment measured by reference to work actually done.” 
But The Post is of the opinion that those who advance such 
arguments do not represent any large body of public Opinion, 
and it is disposed to believe that the complaints made are yery 
much exaggerated. Anyone, however, familiar with the vast 
amount of discontent discussed from day to day in British 
newspapers upon every phase of health insurance cannot accept 
this conclusion. The system unquestionably falls seriously 
short of public expectations, and it has not resulted in the 
physical benefits to the population anticipated. It is mediocre 
and superficial, often to the point of brutality. 

Yet the people of England and Wales alone spent in 1922 
more than twenty-two and one-half million pounds in health: 
insurance contributions. They have a right as long as the 
medical service is under the direction of the State to a form oi 
treatment that shall be fully adapted to their needs. The com 
plaints of excessive panels, or doctors attempting to cater to 
more patients than they can possibly attend to, are not withow 
substantial The statement has been made that 
I4 per cent of the doctors have panels of more than 2000 


foundation. 


patients, while all have in addition a private practice which may 
assume considerable proportions. The whole question of dif- 
ferential treatment of private and panel patients was recenth 
brought to the front in a discussion before the Birmingham 
insurance committee, where the medical service sub-committee 
recommended ‘that a substantial deduction he made from th: 
grant of a medical man who supplied and charged an insured 
person for medicine instead of ordering it on an insurance pre- 
scription form.” The London insurance committee at about 
the same time fined two panel doctors £150 each for having 
charged fees to insured persons. 

The Daily Sketch of June 27 goes so far as to say “that 
there is a widespread demand for the abolition of the panel 
system,” and they quote Sir Kingsley Wood, M.P., to the 
effect that it was his intention to raise the question with the 
Minister of Health as to a declaration of whether the patients 
were obtaining value for the money spent, while many doctors 
had admitted the disadvantages under which the panel system 
was being carried on. 

Under national health insurance medicines cannot be dis 
pensed by the attending physician, but must be obtained at a 
panel chemist. This has led to no end of complications and 
supervision in matters of minute detail, while complaints have 
been of common occurrence. According to The Daily Mail ! 
June 28, “an analysis of dispensed national insurance pre 
scriptions made in St. Pancras borough last year showed that 
out of 56 samples only 38 were genuine, the results being give" 
in the report of the medical officer of health. In one cast 
there was a deficiency of 83 per cent of bromide of potassium, 
which, according io a doctor, would render the medicine quite 
(Continued on page 21) 
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FIRE UNDERWRITING PROFITS AND 
LOSSES IN A DECADE 

HERE is presented on a succeeding 

page of this 

which gives an abstract of the combined 


issue a tabulation 
underwriting and investment results of 
100 millionaire fire insurance companies 
for the ten years ending December 31, 
1922. that in the 
aeregate during the ten years covered 


This table shows 


by it that the underwriting income 
earned by these 100 companies was 


$4,200,576,201. During the same period, 
and chargeable against this income, were 
the combined underwriting expenses and 
losses incurred by the companies, which 
amounted to $4,139,377,340. <A net 
profit of $61,198,861 is the result of the 
the 
ratio of underwriting profit being 1.46 


wderwriting during these years, 
per cent of the underwriting income. 
The net earnings from investments 
luring the ten years amounted to $303,- 
20,494; this item is principally com- 
posed of interest earnings on invested 
lunds. The combined net income from 
wnderwriting and investments was $364,- 
225,355, against which the net dividends 
paid to stockholders and remittances to 
home offices of foreign companies, was 
$210,331,605. The excess of this income 
over the dividend payments is augmented 
by $234,647 of decrease in special re- 
‘erves, etc., so that the gain in surplus 
effected by the companies during the ten 
years was $154,128,397. 

When it is considered that the National 
Convention of Insurance Commissioners, 





TH 





after serious investigation of the fire 


underwriting situation, decided that an 
underwriting profit of five per cent of 
the income earned should be allowed the 
insurance company, and that in addition 
three per cent of the underwriting 1n- 
come should be retained as a conflagra- 
tion reserve, it is quite apparent that the 
results achieved, as shown by the accom- 
panying tabulation, fell far short during 
the last decade of the earnings which were 
admitted as due the fire insurance com- 
panies by impartial investigators. 

It is perfectly evident from the table 
that it is necessary for the companies to 
derive a sufficient interest earning from 
their invested funds, in order that capital 
be induced to invest in the fire insurance 
business, which is admittedly inherently 
the 
capital and surplus may be almost in- 


hazardous, and in which invested 
stantaneously obliterated. 

As an evidence of the possible losses to 
which the fire insurance companies may 
be subjected, the table shows that the 
companies named therein, which were 
operating in San Francisco in 1906, paid 
out over $119,000,000 for losses incurred 
as the result of the conflagration in San 
I‘rancisco. ‘This is almost $60,000,000 
more than the net underwriting earnings 
of the last ten years of the 1oo largest 
and most successful companies in the 
To think of the 


Japanese catastrophe, as occurring in one 


fire insurance business. 


of the large American cities seems ter- 
rible to comprehend or to conjecture 
upon losses which might have been in- 
curred by the fire insurance companies. 

‘ire insurance is most sensitive to 
every disturbance in every line of busi- 
ness, because it protects practically every 
industry. Public attention is called to it 


only at times, such as the overwhelming 


catastrophe at San [rancisco, which 
drew $150,000,000 from the coffers 
of the fire insurance companies and 


necessitated enormous contributions by 
stockholders; little heed is paid to its 
adverse affection by periods of business 
depression, whether general or in specific 
industries. Notwithstanding all adverse 
elements in connection with their busi- 
fire 
always met every just demand upon their 


ness, insurance companies have 
funds, and in times of stress, as during 
the recent war, exhibited a high degree of 
patriotism in regard to public interests. 
The work accomplished by the fire in- 





SPECTATOR | 


Editorial 





surance companies in bringing about a 
reduction in fire losses is of great im- 
portance to the public weal and to the 
this country. 
lire prevention and fire protection, next 


economic prosperity of 


to public health, is of prime importance 
to the people of the United States both 
individually and as a country, for every 
fire causes a loss both to the country 
and the individual which cannot be re- 
placed by money. 





Insurance Advertising Cenference Program 

Last Friday, the officers and the program com- 
mittee of the Insurance Advertising Confer- 
ence met in New York city at the New York 
Advertising Club to arrange the program for 
the convention to be held at the Hotel Chase, 
St. Louis on Monday and Tuesday, October 
It was decided that the opening 
session of the meeting should be given over to 
a discussion of “Insurance Facts,” with the 
view of telling the members where they could 
obtain information and statistics of advertising 
value. John Marshal Holcombe, Jr., manager 
of the Insurance Research Bureau; Thomas 
MeclIlwain, publicity manager of the National 
Board, and Henry S. Ives, secretary of the Cas- 
ualty Clearing House, will explain the kinds 
f information to be obtained from their re- 


22 and 23. 


{ 


spective organizations. 

“Sales and Selling” will be the topic of the 
afternoon and Graham C. Wells, president of 
the National Association of Life Underwriters, 
will give his opinions and methods in addition 
t) a prominent fire agent and a casualty man. 
“Prospect Bureaus—Finding the Buyer for the 
Seller” and “Can a Direct Consumers’ Demand 
will be the features 
ef a question box slated for Tuesday. B. M. 
Mills, assistant secretary of the Bankers Life, 
and Clifford Elvins, of the Imperial Life of 
Canada, will discuss the life insurance aspect 
of these subjects, while the fire and casualty 
phases will be handled by C. A. Palmer of the 
Insurance Company of North America and J. 
\V. Longnecker of the Hartford companies. 
Chauncey S. S. Miller, publicity head of the 
North British and Mercantile, will be very 
much in evidence and will contribute some of 
his ideas on insurance advertising as carried out 
by insurance companies direct. FE. T. Meredith, 
fermer secretary of agriculture, will represent 
the “On-To-London” committee of the Asso- 
ciated Advertising Clubs of the World at the 
luncheon on the second day and the entire 
gathering promises to furnish advertising men 
with useful suggestions for reaching the in- 
surance-buying public. 


Be Created in Insurance?” 


E. W. Lang Appointed 
The London Guarantee and Accident Co., 
Ltd., has announced the appointment of E. W. 
Lang to fill the vacancy caused by the retire- 
ment of Resident Manager F. J. Walters of 
the New York branch office. The move be- 
comes effective as of November T. 
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The Duke of Wellington 


STRENCTH OF? 
CIBRALTAR“ 





was author of the phrase ‘“‘Circumstances over 


which I have no control.’’ This phrase is 
doubly interesting when you consider that 


Napoleon said, ‘‘I make circumstances!” 
Yet Wellington defeated Napoleon. 


Wellington knew that a man cannot control 
the hour of death or the action of the weather. 
But he knew very well that a man can control 
the number of mistakes he makes, as well as 
The British 
He provided 


the future of those in his care. 
army was Wellington’s family. 
for their future at Waterloo. 


the 
His 


strategy in the battle of life is sound if he pro- 


The average householder can control 


future of his family just as successfully. 


vides a reserve in the form of a good life in 


surance policy. 








The Prudential 


Insurance Company of America 
EDWARD D. DUFFIELD, President 
Home Office, Newark, New Jersey 
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NEW JERSEY AGENTs 
Annual Meeting at Robert ° 

s € Tres 

Hotel To-day am 


PROMINENT OFFICIALS ATTENDING 


Unique Program Promises Many Features 
of Value to Underwriters—Absence of 
formalities to Provide Time for 

Instructive Discussion 
Ithough the tentative place agreed upon for 
the annual meeting of the New Jersey Agents 
\ssociation was the Newark Athletic Cly 
] 


change in plans took pl 


a 

ice and the gathering 

il be held at the Robert Treat Hotel, New. 
nstead. The Jersey officials and the jn- 

men wl 

d upon the 
1 


1 > News er E i 
Irance newspaper i) are in charge of 


the joy hl lecy . 
he program decide clubrooms 2 


their rst sessicn together, but it was felt that 


4 1 = ° 1 - 
ote: Was more suitable for the 


( purpose 
the decision was therefore altered, 

When the meeting opens to day, the agenis 
i be greeted by ; 


a program which embodje 


Inany unique features. There will be an almost 


absence of set speeches, James Victor 
barry, fourth vice-president of the Metropolitan 
Lite, being the only scheduled executive to ad- 
delegates. W. G. [isenhauer, whose 


extracrdmaryv personahty 


and ability to “pe; 


ud Col NtroOn ] L\ endeared him to thie 

lif su men of the country, will lead th 

eins The business session will hear an 

extemporaneous talk on special risk competi- 

hy C. W. Pierce, secretary of the Amer- 

lore group, and George G. Bulkley, vice 

president of the Springfield Fire and Marine 

expected to discuss the national fire rating 

cau proposition as submitted to the Com- 

missioners’ convention at Minneapolis. Mr, 

lic Ie vill also touch on the attitude of the 

, il | oward this proposal, as well 

the quest uniformity of rules and 
lations 

M ( vhich promises to bring out sug 

of value to agents in the field is that 

four leading company managers will 

questions from the floor and. explain 

t regarding different branches 

urance. These men are: Jesse Si Phillips 

neral manager, Bureau of Casualty and 

ar ters: William J. Greer, man 

of the General Adjustment Bureau; Wi- 

? ie, manager of the National Auto 

Underwriters Conference, and Leon A 

\\ re insurance rating expert. Man- 

of company advertising and publicity de- 

19 will attend include: Chauncey 


S. Miller, North and Mercantile; © 


British 


4 


L. Sullivan of the Home, Warren Ellis of the 
Comn Wl Union and Roosevelt Clark of the 
\merica re combination. A first showing 
he Nat | Board’s new motion-picture 

Im will be seen. Among the executives whe 
nd the luncheon and_ sit among th 

will he : 

Neal Bassett president of the Firemens ol 
ewark: President J. Lester Parsons 0! the 
nited States Fire; Montgomery Clark, vice 
president of the Hanover: W. A. Blodgett, 0 


Co.: Eugene Hord, Nev 


Itred James & 
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the Maryland Casualty ; 
Clarence W. Hobbs, former Insurance Com- 
missioner of Massachusetts ; A. R. Monroe, 
nt of the Newark Fire; Norman T. Rob- 
ertson, president, and William McQuaid, vice- 
president of the Continental ; M. E. Jewett, 
president of the Royal Indemnity; A. Duncan 
Reid, president of the Globe Indemnity ; E.G. 
Stokes, United States manager of the Royal 
Fxchange; M. L. Heide, vice-president of the 
Importers and Exporters ; C. S. Conklin, of 
the Assurance Company of America; R. M. 
Rennett, of the New York Underwriters 
Agency; Charles F. Enderly, of the Insurance 
Company of North America; John L. Mee, 
vice-president of the National Surety; John 
\. Griffin, vice-president of the Fidelity and 
Deposit; C. W. Bailey, president, W. E. Stew- 
art, vice-president, and Frederick Hoadley, 
secretary of the American of Newark; Sumner 
Rhoades, secretary of the New York Fire In- 
surance Rating Organization; J. A. Campbell, 


York manager of 


preside 


secretary, and W. N. Bament, general ad- 
juster of the Home; William Mackintosh, 
assistant manager of the Royal, and C. R. 


Perkins, assistant manager of the North British 
and Mercantile. 


Wage War on Rebating 

St. Lous, Mo., September 24.—The St. Louis 
Association of Life Underwriters has decided 
to wage war on persons who obtain insurance 
broker licenses merely to obtain commissions 
on their own life insurance, members of their 
families or the insurance placed by their busi- 
ness concerns. 

This was decided at a meeting held in the 
St. Louis Chamber of Commerce at noon Tues- 
ay, September 18, and M. A. Nelson, presi- 
dent of the organization, has appointed a special 
committee to consider ways and means of com- 
lating this and other that at present 
handicap life insurance agents in the St. Louis 
ied. The special committee is composed of 
Secretary Pickel, Lyndwood S. Saunders of 
the Pacific Mutual and Eugene Stinde of the 
Northwestern Mutual. Mr. Pickel represents 
the Phoenix Mutual. 

The part-time situation in St. Louis has been 
avery trying one for many vears, and it is 


evils 


possible that this committee may work out a 
solution of the question that will prove equit- 
able to all concerned. Opinion is divided re- 
garding the part-timer who desires to even- 
ually become a full-time agent, but there is 
absolutely no difference in the agents’ views 
concerning those parasites who are merely out 
to obtain rebates on their own insurance. 


Walter Cox Injured 
Lake City, UtTan, 
Walter Cox, until a short time ago secretary 
and manager of the late Guardian Fire Insur- 
ance Company, this city, and well known in 
Utah fire insurance circles, is at St. Mark’s 
Hospital suffering from the effects of an acci- 
cent which occurred near his home. He is be- 
lieved to be on the road to recovery now. 


ae : 
SALT September 24.— 


Insurance Institute of America 
The Insurance Institute of America has re- 
tetved a cordial invitation from the Insurance 
Institute of Hartford, Inc., to hold its annual 
conference in that city. The 


invitation has 


been accepted, and Tuesday, October 30, is the 
date decided upon. 
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UNION AND BUREAU 
SEPARATE 


Decision to Go Different Ways Made 
at Montreal Meeting 


ACTION NOT ENTIRELY UNEXPECTED 


Acquisition Cost Discussed by W. L. Steele 
—Election of Officers for the Coming 
Terms 

The outstanding feature of the meeting of 
the Western Union at Montreal last week was 
its decision to abrogate the conference agree- 
ment with the Western Insurance Bureau which 
has been in force for some time. Due to the 
fact that a possibility of this action being 
taken was not unknown to most of the mem- 
bers, the attendance was large and the sessions 
were characterized by an air of seriousness and 
a determination to devote the time to business 
affairs which were in marked contrast to the 
gaiety prevailing at many of the conventions 
this year. Retiring President W. L. Steele was 
in the chair and in his address outlined the 
work of the past months, praising the large 
cities committee and lauding the successes it 
had achieved. 

With reference to the acquisition cost prob- 
lem, Mr. Steele said that the overhead from 
this would be greatly reduced if State and 
municipal taxation, that is, such as was exces- 
sive, could be done away with and other re- 
ductions of this expense would follow if prop- 
erty-owners would recognize the necessity for 
fire-resistive and protection measures. In the 
five years from Ig18 to 1922, said Mr. Steele, 
the tax ratio had been about 414 per cent as 
contrasted with an average underwriting profit 
of approximately % of 1 per cent. The retir- 
ing president of the Union recommended that 
further powers be given the publicity and 
education committee and that its present mem- 
bership be increased. 

When the proposal to cancel the conference 
agreement with the Western Insurance Bureau 
came up for a vote, the result was in favor of 
abrogation by a large majority. It was pointed 
out that the Union was organized in 1879, while 
the Bureau did not come into existence until 
t9o10. The Union had acquired a large and 
generally powerful membership by the time 
the agreement was entered into between the two 
organizations, by which the governing commit- 
tee of the Union and the executive directorate 
of the Bureau made up a joint conference com- 
mittee. The result of the agreement was that 
friction developed by reason of the fact that 
the Bureau members were in a position to veto 
proposals advanced by the Union though the 
latter’s membership was larger. Signs of a 
rupture came to light two years ago, but the 
affair was patched up at the time and remained 
more or less inconspicuous until brought to a 
head at Montreal. The resolution to abrogate 
the conference agreement with the Bureau will 
be presented to that organization’s representa- 
tives on the joint committee by the Union mem- 
bers of the committee. This was to be done 
when the body meets in Chicago recently for 
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what will probably be its final joint conference 
for a long, long time. 

Another important step taken at the Montreal 
gathering of the Union was the openly ex- 
pressed decision on the part of some of the 
most powerful interests represented that the 
troubles between companies and agents which 
have been occurring in the West must be 
brought to an end. It was agreed that the 
companies should put into effect the Union’s 
rules and regulations regardless of what other 
companies in the same territory did. Cook 
county, Ill., may have an arrangement put in 
force with regard to adjustment of losses which 
will be similar to that now used in the New 
York city district, whereby a committee will 
take charge of the matter. Following the Mon- 
treal gathering, and its results, there is nothing 
to prevent the Union from carrying out its 
rule that in those places where local board 
rules are approved by the executive committee, 
they shall be incumbent upon Union members 
and affiliations. 


WILLIAM HENRY MERRILL 
No Successor to Late President of Under- 
writers Laboratories Yet Chosen 

The death of William Henry Merrill, presi- 
dent and founder of Underwriters Laboratories, 
Inc., aS announced in THE Spectator last 
week, will be regretted not only by the insur- 
ance fraternity, whose close friend he was, but 
by American business interests at large. Mr. 
Merrill conceived the idea of what is now Un- 
derwriters Laboratories, Inc., and by so doing 
raised the standard of industrial products 
throughout the country. 

No successor to Mr. Merrill has yet been 
chosen, nor will be until the next meeting of 
the board of directors of Underwriters Labor- 
atories, Inc., according to advices received 
from a special correspondent of THE SPECTATOR, 
Practically all members of the board are out 
cf Chicago attending the meeting of the West- 
ern Union at Montreal. A. G. Dugan, chair- 
man of the board, is expected to return this 
week and may convene a meeting for the pur- 
pose of choosing a new president. 





Henry MERRILL 
Late President. and Founder, Underwriters 
Laboratories, Inc. 


WILLIAM 
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WILLIAM ALEXANDER’S 


EDUCATIONAL SERIES OF 
FIVE VOLUMES ON 


IFE INSURANCE 


What Life Insurance Is and What It Does 


Practice may teach the agent how to sell insur- 
ance, but there are certain truths that cannot be 
gathered while doing field work. But they are 
essential to success. They are the foundation 
principles on which all sound life insurance rests, 
and which give it the ‘‘strength of the everlasting 
hills.” This book explains these basic facts. 
They are essential to the successful salesman (1) 
because familiarity with them gives him unbound- 
ed courage, and (2) because they enable him to 
advocate his cause with convincing force. 


How To Sell Insurance 


The chief aim of this book, as the title indicates, 
is to teach the inexperienced agent how to do his 
work, and bui'd up a remunerative business. 
While it is intended primarily for the new agent, 
it embodies a great deal of instruction that ought 
to be of value to the agent of experience. It will 
also be useful to those who are engaged in the work 
of training inexperienced agents. 


The Prosperous Agent 


This little book is for the guidance of experi- 
enced and inexperienced agents alike. It gives a 
catalogue of the characteristics—the mental 
equipment—of the successful business man; and 
tells how these qualifications can be utilized to the 
greatest advantage by the insurance salesman. 

The instrument with which the agent does the 
work is hisown mind. The material on which he 
uses this delicate instrument is the mind of another 
person. It is all important, therefore, that he 
should know exactly how to utilize his mental 
equipment. 


The Art of Insurance Salesmanship 


This volume takes up the instruction of the 
agent where the second volume of this series stops. 
It contains more advanced instruction, and one of 
its aims is to stimulate the thought, fire the imagi- 
nation, broaden the vision, and thus increase the 
efficiency of life underwriters. 


One Hundred Ways of Canvassing For Life 
Insurance 


This concluding volume describes many wayS 
of soliciting life insurance and includes a number 
of canvassing plans contributed by experienced 
field men, with the author’s comments on these 
plans. 


THE SPECTATOR COMPANY 
CHICAGO 


NEW YORK 
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THE MUTUAL LIFE OF ILLINOIS 


HOME OFFICE: 
SPRINGFIELD, ILL. 


An “Old Line’’ Legal Reserve Company 
issuing all the standard forms 
of policies. 


Good territory in Illinois still open. Will 


be pleased to hear from anyone interested 
~ AGENTS WANTED 


To sell an unrestricted Accident and Health policy costing $12.00 
quarterly. Covers every disease and every accident. Liberal com. 
mission paid to live producers. 


GREAT NORTHERN LIFE INS. CO, 


H. G. ROYER, Pres. Westminster Bldg 
C. O. PAULEY, Sec’y & Treas. CHICAGO, ILL. 











a a 
C. E. Clarke, President J. R. Anthony, Jr., Secretary 
CAPITAL STOCK, $206,700.00 


PENINSULAR CASUALTY COMPANY 


General Offices: Physicians Building, Jacksonville, Fla. 














WE WANT AGENTS 


to push our five-point-nine policies. 


Accident and Health Insurance Commercial and Industrial 
Excellent Iowa territory and liberal 
contracts for men of good reputation. 


ad “THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY C0. 


A. L. HART, Agency Manager 


Home Office—Register Tribune Bldg.—Des Moines, lowa 











INSURANCE GENERAL CASUALTY 
and SURETY INSURANCE 


Workmen’s Compensation, Automobile 
Health, Accident, Plate Glass, Res- 
idence, Burglary, etc. 
Fidelity and Surety Bonds. 


GENERAL CASUALTY & SURETY C0. 


ELMER H.DEARTH, President 
606 Woodward Ave., Cor. Congress Detroit, Mich. 


—— 























UNUSUAL OPPORTUNITY 


A highly successful company desires the services of 
agency manager, preferably one with executive ability. 
Want a man in the thirties or early forties, who can procure 
agents and handle them. Must be experienced and desirous 
of making permanent connection with advancement. Address 
all communications, giving qualifications, experience, and other 
information to 

ROCKY MOUNTAIN, 


Care of THE SPECTATOR. 
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The Liberty Fire 


Insurance Co. 
OF ST. LOUIS, MO. 








Over a million in assets and 
enjoying PROSPERITY, 
CONFIDENCE, PRESTIGE 
and SUCCESS. All due to 
unselfish management; to fair- 
ness and liberality 
ing Fire, Tornado and Auto- 
mobile Insurance. 


in writ- 








THE LIBERTY FIRE 
INSURANCE CO. 


J. C. BARDWELL, President 














“Superior Service Satisfies’’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, President 
EDWARD HEER, 
Vice-President and Secretary 


J.D. C. MILLER, Secretary 


Why not make room in your 


managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 





Capital.......... $ 800,000 

Surplus to Policy 
Holders....... 1,514,962 

Assets........... 3,806,949 


agency for a conservatively- } 


| 
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To Reduce Capital Stock 
Topeka, KAN., 24.—The 
ferred Risk Fire Insurance Company of To- 
peka and the Sunflower Fire Insurance Com- 


September Pre- 


pany of Topeka are both to cut their capital 
stock in half. The Preferred Risk has already 
obtained the authority of the charter board to 
cut is capita! from $500,000 down: to $250,000. 
The Sunflower is now publishing a notice that 
is proposed to cut its capital from $300,000 
to $150,000. 

Beth of these companies are controlled by 
the Miller interests. The Sunflower formerly 
the Capital Live Stock Insurance Com- 

The Preferred Risk fire for some years 
wrote only a re-insurance business and it was 


was 


pany. 


necessary to have the large capital to get this 
line. Both companies are now writing straight 
fire lines on their own account and the large 
capitalization was no longer a necessity and 
was quite costly in the way of taxes, so the 
officers decided to make the reductions, leave 
surplus and dis- 


the stockholders. 


each company with a large 
tribute the excess capital to 


American Hail Examined 
TorekaA, KaANn., September 24.—The Ameri- 
can Hail Insurance Company of Hutchinson is 
being examined by the Kansas Insurance De- 
partment this week. An application was filed 
last week in the Sedgwick county district court 
The 
©. & 


insured in 


asking for a receiver for the company. 
the 
who had his wheat 


application was made in suit of 
Hall, farmer, 
this company and has been unable to reach an 
adjustment with it on his loss. Hall filed a 
suit to collect the insurance on our hundred 
acres of wheat and later filed the application. 
The company has made an assessment against 
its policyholders and the examination was de- 
the department pending announce- 
ment of the company is 


in the proper financial condition the depart- 


layed by 
this assessment. If 


ment is prepared to oppose the receivership. 
Walter Grundy, the missing president of the 
Fourth State Bank of Hutchinson, was _ presi- 
dent of the Hail Insurance Company. 
Injunction Sought in Missouri 

St. Louts, Mo., September 24.—Circuit Judge 
Westhues at Jefferson City to-day took under 
advisement the application of the fire insurance 
companies for a permanent injunction restrain- 
ing Superintendent Ben C. Hyde from order- 
reduction in fire, tornado, 
The pending decision 


ing a 15 per cent 
hail and lightning rates. 
the 


July 19 remains in effect. 


restraining order granted 
The companies were 
represented at William 
Hogsett of Kansas City and John S. 


ot St. 


on temporary 


to-day’s hearing by 
Leahy 
Louis. Superintendent Hyde was rep- 
resented by John T. Barker and Floyd Jacobs, 
both City. Hogsett thai 


Hyde had agreed not to issue a new reduction 


of Kansas argued 
order pending the outcome of the companies’ 
against the old 10 per cut 
litigation, but Barker contended that 
bill 329, passed by the last legislature, nullified 
this stipulation on the part of Hyde. The 
companies contend the law is unconstitutional. 
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suit cent now in 


Senate 
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SERVES SUMMONS 





Convention Delegates at French Lick 
Get Surprise 





INTEGRITY MUTUAL SUIT BLAMED 





35,000,000 Damage Suit of Chicago Com- 
pany Regarded as Joke 

At the close of the first morning session of 
the joint meeting at French Lick Springs last 
week of the International Association of Cas- 
ualty and Surety Underwriters and the Na- 
tional Association of Casualty and Surety 
Agents, President A. Duncan Reid, of the 
former organization, who was acting as chair- 
man of the joint meeting, humorously referred 
to the fact that a number of the delegates 
were being pursued about the hotel by a deputy 
marshal of the Federal government, who wanted 
them to contribute to a $5,000,000 fund for the 
benefit of a certain mutual. This, so far as 
anyone could lear, was the only official recog- 
nition taken at the convention of the sensa- 
tional suit recently instituted by the Integrity 
Mutual Casualty Company of Chicago, of 
which J. C. Adderly is general manager. 

As a matter of fact there actually was a 
United States marshal on hand to serve as 
many summonses as possible to those involved, 
either individually or through company con- 
nections in the suit. These summonses are re- 
‘urnable the first Monday in November, at which 
time the Mutual will have to file a bill of 
particulars. This last instrument will be looked 
for with interest, as it has aroused considerable 
curiosity in the minds of many to know how 
the company could possibly have been damaged 
to the extent claimed. 

Meantime it is not believed that the suit is 
being regarded anywhere with any seriousness. 
If it had been for an amount more compatible 
with logic and reason the underwriters would 
undoubtedly have regarded it with more gravity. 


Aftermath of Insurance Case in Utah 

City, Urau, September 24.— 
Following attack the Otis Elevator 
Company and the temporary withdrawal of that 
erganization’s self-insuring privileges, the Utah 
State Industrial Commission has laid down very 
drastic regulations to be in force hereafter in 
all cases where large corporations having head- 
quarters in other States desire to carry their 
own insurance. In every case the foreign self- 
insurer must hereafter have a local agent on 
whom papers may be served and who has the 


SAtt LAKE 


its on 


pay compensation claims without first 
to his head office. 


power to 
referring 


National Surety’s Appointment 

One of the most important burglary agency 
appointments made in recent years is that of 
the Central Manhattan Agency, Inc., New 
York city, which agency now represents the 
National Surety Company as general agents, 
it being one of the general agencies which are 
permitted there below 42nd street, in accord- 
ance with the recently enacted acquisition rules. 
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Inheritance Tax Computations 


Simplified For Life 
Insurance Underwriters 


A¥;Valuable Work On Inheritance Taxation 


By FORREST L. MORTON 


‘ Inheritance Tax Expert 


A concise tabulation of the essential facts of laws 
relating to inheritance taxation. Invaluable for the 
use of Life insurance underwriters and others re- 
quiring accurate, easy-to-find information for quickly 
computing inheritance taxes. 


Complete to the end of the 1923 Legislative season. 


CONTAINS: 


Exact computation of tax for each State Property 
Taxable, by States, for both resident and non resi- 
dent decedents. 

Simple tables of beneficiaries, rates and exemptions. 


Taxation of life insurance proceeds; Federal income 
tax; tables and rulings; Etc., Etc. 


Price, in pocket size, $2.00 


THE SPECTATOR COMPANY 
CHICAGO élling Agents NEw yoRK 


CASUALTY 








































NEW HAMPSHIRE 


FIRE 
INSURANCE Co. 








FIFTY-THIRD 
PROGRESSIVE ANNUAL STATEMENT 
January I, 1925 


CASH CAPITAL $ 2,000.000.00 
ASSETS 11,294,752 .93 
LIABILITIES.Except Capital 5.856.561 .84 
SURPLUS TO POLICYHOLDERS 5.398.190 .69 
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A PENN MUTUAL PREMIUM, less a PENN 
MUTUAL DIVIDEND, purchasing a PENN Mv. 
TUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION 
which in the sum of ALL ITS BENEFITS is unsur. 
passed for net low cost and care of interests of aj] 
members, 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 














SOUTHERN LIFE AND HEALTH INS, C0, 
‘“‘Oldest and Best’ 


Has openings for good debit men and business 
producers. 

P. O. BOX 884 _______ BIRMINGHAM, ALA 

a Service of Quality to Policyholdere 
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J Write for information relative to open territory. Have two 
\ og = = agencies with business established where change is 
esired. 











State Mutual Life Assurance Co, 


of Worcester, Massachusetts 
INCORPORATED 1844 





Steadfast adherence to the principles of pure mutuality has built up a 
membership of policyholders in this Company who realize the advantages of 
its constructive and progressive policies. 

Home Office cooperation with the Field Force has created a selling organi- 
zation with which it is both pleasant and profitable to be associated. 

B. H. Wright, President D. W. Carter, Secretary 
Stephen Ireland, Superintendent of Agencies 
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RESTRICTIONLESS!! 


The Farmers National Life is getting from the lithographers 
new policy forms on the front page of which appears in proml- 
nent type, THIS POLICY IS WITHOUT RESTRICTIONS 
AS TO RESIDENCE, TRAVEL, OCCUPATION, OR MILI- 
TARY AND NAVAL SERVICE. The new Child's Policy of 
the F. N. L. is issued at six months up and becomes a paid up 
policy on the death of the beneficiary. Of course the F. N. L. 
writes the accidental death benefit and income total disability. 
Best territory open in Ohio, Indiana, Illinois, Missouri and 
Iowa. 





FARMERS NATIONAL LIFE INS. CO. 
F. N. L. Building 3401,Michigan Ave. Chicago, Illinois 























THE 


Boston Mutual Life Insurance 
Company 
77 Kilby Street 7" Company of the — BOSTON, MASS. 


Minute Man” 
H. O. EDGERTON, President E. C. MANSFIELD, Sec’y & Treas. 
ROBERT KING, Supt. of Agencies 
A corporation organized and operating under the Insurance laws of 
Massachusetts. All desirable forms of up-to-date contracts !ssue 
CORRESPONDENCE SOLICITED 
Boston Mutual Contracts in their wording are perfectly simple 
benefits SIMPLY PERFECT. 
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HARTFORD ACCIDENT AND INDEMNITY 
CELEBRATES 
Tenth Anniversary Meeting Attended by 
General Agents—Silver Services 
Presented to Officers 

The tenth anniversary of the founding of 
the Hartford Accident and Indemnity Company 
was signalized by the appearance of many gen- 
eral agents who gave the company a large 
yolume of complimentary business as a testi- 
monial. Norman R. Moray, vice-president and 
general manager, L. D. Kearney, vice-presi- 
dent, and J. Collins Lee, secretary of the Hart- 
presented handsome 
recognition of the 


ford, were with silver 


services aS a esteem 
in which they are held by the general agents. 
The presentation was a complete surprise and 
the officers were much taken aback by this evi- 
dence of the value of their efforts on behalf of 
the men in the field. 

The general agents who made the trip to 
Hartford were many and included: 





NorMAN R. Moray 
General Manager, Hart- 
ford Accident and Indemnity Company 


Vice-President and 


Howard I. Siegrist, Bridgeport, Conn.; Wal- 
ter B. Allen, Hartford, Conn.; D. L. Outerson 
and Solomon F. Scheu, Buffalo, N.Y.; G. Allen 
Putnam, Manchester, N. H.; M. F. Dobbins, 
Memphis, Tenn.; Charles W. Gill, Denver, 
Colo.: R.A. Balsley, St. Paul, Minn.; Henry W. 
Brooks, chairman of the Brooks-Stafford Com- 
pany, Cleveland, Ohio; Carl Hennrich, Roches- 
ter, N. Y.: George B. Proctor and Joseph C. 
McDermott of Paterson, Wilde & Windeler, 





M. J. AVERBECK, Chairman of the Board 
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Head Office: 709 Sixth Avenue, New York 
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Boston, Mass.; Edward J. O’Hara and Tim- 
othy Burke, Scranton, Pa.; William H. Eby, 
for the Penn Insurance Exchange, Harrisburg, 
Pa.; Courtland E. Pierson and Robert K. Pier- 
son, Courtland E. Pierson Company, Wilming- 
ton, Del.; Walter S. Detwiler, Philadelphia, 
Pa.; W. M. Bryon, St. Louis, Mo.; Frank 
Langbehn, New Orleans, La.; Henry L. Ernest, 
Akron, Ohio; Frank G. Thacher, Hyannis, 
Mass.: Walter H. Reitzell, Erie, Pa.; Edward 
M. Fuller, Providence, R. I.; Elmer E. Heinton, 
Akron, Ohio; Edward L. Haskell, Oneida, 
N. Y.; Hampton B. Leedom, Milwaukee, Wis. ; 
William Wilson, Minneapolis, Minn.; W. B. 
Horner, Pittsburgh, Pa.; F. Y. Coffin and Dorr 
C. Price, of Moore, Case, Lyman & Hubbard, 
Chicago, Ill. 


WEST VIRGINIA UNDERWRITERS 
MEET 
State Fire Agents Hold Annual Convention 
at Atlantic City 

Artantic City, N. J., September 19—The 
semi-annual convention of the West Virginia 
Fire Underwriters Association was opened at 
the Chalfonte hotel, Atlantic City, at 10.30 
o'clock to-day. The president of the associa- 
Richardson, was in the chair. 
\mong the developments of the meeting, it 


tion, Edw. J. 


was reported that there were in existence at 
the present time comparatively few outstand- 
ing violations of rules and regulations. In 
cases of outstanding violations, the members 
present were required to make positive state- 
ments in respect to making immediate dispo- 
sitions thereof. 

It was also reported that conditions in gen- 
eral in the State of West Virginia were in 
excellent shape. 
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Organized 1859 


| INSURANCE COMPANY OF AMERICA 


Western Dept., 207 North Michigan Blvd., Chicago 


Losses paid since organization over 54 millions. 


DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 


a7 , 
iy John Hancock made the signature famous |i 
es by signing the DECLARA TION OF INDEPENDENCE re 
on ? rey 
9) The Signature has been made GE, 

‘s a Household Word by the Cire insumance Courai 

x Chartered in 1862, in SIXTY-ONE YEARS it has grown to be the 


<3] LARGEST FIDUCIARY INSTITUTION IN NEW ENGLAND 


4X4 An Endowment or Income-for-Life Policy is the Policyholder’s 
DECLARATION OF INDEPENDENCE 


C. H. COATES, President € JNSURANCE ISSUED é 


NATIONAL LIBERTY |®,, a= [i 

















There were about fifty to sixty members of 
the association present. Among those attend- 
ing were: J. A. Cosmers, vice-president of 
the Connecticut Fire Insurance Company of 
Hartford; T. B. Sellers, manager of the West 
Virginia Inspection Bureau; J. T. Gilliams, 
secretary of the Camden Fire Insurance Com- 
pany; Llewellyn Freeman, assistant secretary, 
iidelity Phoenix Fire Company, and S. Bick- 
ford, assistant general agent of the Norwich 
Union. 


Death of William H. Kenzel 


While on his way home from a trip to the 
Middle West, William H. Kenzel, United 
States manager of the Fuso Marine and Fire 
Insurance Company of Tokio, was stricken by 
a heart attack and died in the Hampton Hotel, 
Albany, last Saturday. 

Mr. Kenzel was fifty-five years old at the 
time of his death and has been in the insurance 
than twenty-eight years, 
during which period he had become president 
of the William H. Kenzel Company, a local 
agency firm, and president of the Kenzel-Tofte 
organization, which was projected about two 
years ago to do a brokerage business. He was 
born in Jersey City, N. J., and throughout his 
friends 


business for more 


career continued to make 


local 


insurance 
among 
acquaintance to insurance men all over the 


underwriters, extending his 
country when he became United States man- 
ager of the Fuso Marine and Fire. Mr. Kenzel 
is survived by a brother, a daughter and two 


sisters. 
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LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE 





MAN IN HIS HOME TOWN. _ THINK IT OVER! 
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NORTHERN INSURANCE Co. 
OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


JOSEPH W. BECK, Special Agent GUSTAVUS B. HOLT, Special Agt. 
56 Richton Ave.. Detroit, Mich. 72 Kilby Street, Boston, Mass. 


W. 2. RAY, Special Agent 
Terre Haute, Ind. ' 


FRANK G. DELA HUNT, 
Special Agent 
726 Racine Street, Milwaukee, Wis. 


C. C. CRANDALL, Special Agent ERIK LINDSKOG Special Agent 
Cambridge Springs, Penn. 7 W. Lake St., Minneapolis, Minn. 


RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 

















UNION HISPANO AMERICANA 


FIRE AND MARINE 
INSURANCE COMPANY 


31 SOUTH WILLIAM STREET 


New York 


MARINE INSURANCE AND REINSURANCE 
FIRE REINSURANCE 


TELEPHONE BROAD 4478 


EVERY INSURANCE MAN 


Who travels as Solicitor, Auditor, 





Kgs % Inspector or Adjuster is 
4 ) ELIGIBLE 
Quony TO THE 


lowa State Traveling Men’s Association 


‘Oldest and Best’’ 


Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to February 1, 1924, for $2.00 
Write tor Application Blank 
H. E. REX, Sec’y-Treas, DES MOINES, IOWA 


Thursday 























ESSENTIALS OF THE FIRE INSURANCE BUSINESS 


By Edward A. Ketcham 


A 400 page book designed for the use of officials, employees 
and students of the fire insurance business. Insurance ac- 
counting, executive work, hazards, building construction and 
many other topics covered. 


Price: $4.50 Per Copy 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 














FIRE AND LIFE 


J ASSURANCE CORPORATION, Ltd. 










PHILADELPHIA 





Genwal ccident 


— RICHARDSON, United States Manager 
GENERAL BUILDING - 47" & WALNUT STS. 














ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1923 


FIREMEN'S TilSURANGE COMPANY 


f OF NEWARK 
Cash Capital, . . . . $2,250,000.00 
Net Surplus, . . . .  4,436,386.20 
Surplus to Policyholders, 6,686,386.20 
Total Assets, . . . . 15,690,687.21 
EASTERN DEPARTMENT WESTERN DEPARTMENT 
NEAL BASSETT, President NEAL BASSETT, Pres. & Mer. 
— KAY, Vice-Pres. & Treas. WELLS T. BASSETT Sec’y & 


. H. HASS a Secretary Asst. Manager 
NEWARK, N. J. CHICAGO, ILL. 














Great American 
FIusurance Company 


New Dork 


Choose Choose 
Your INCORPORATED - 1872 Your 
Cempany Company 


eee” JANUARY 1.1923 
PITAL 


$12,500,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


19,816,417.87 


ET SURPL 


13,01 7:077. 3S 
45,333,.495.22 


LOSSES PAID POLICYHOLDERS 


$143,654,333.86 


AFTER LIBERALLY PROVIDING FOR ALL RESERVES THE 
SURPLUS FOR THE PROTECTION OF POLICYHOLDERS IS 


$25,517,077.35 


Home Ojfice, One Liberty Street 
New York City 


Western Department Pacific Department 
WALTER H. SAGE, Gen’I Mgr. GEORGE H. TYSON, Gen’! Agent 
W. L. LERCH, Manager Sansome Street 
76 West Monroe St., Chicago, III. San Francisco, California 
Boston Office Marine Department 
ROGERS & HOWES, Managers WM.H.McGEE & CO.,Gen’l Agts. 
4 Liberty Square, Boston, Mass. 15 William Street, New York City 
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FIRE INSURANCE NOTES AND EVENTS 








NEW YORK SURVEYS 

Earthquake Policies;—What a splendid 
thing it would have been for insurance if they 
had solved the problem of writing insurance 
due to earthquakes before the Japanese dis- 
aster and so have had many policies to pay 
at the present time! It would seem that with 
all the records at hand in the earthquake zone, 
especially Japan, as though the problem might 
have been solved and such policies in force. 
it mast be remembered, after all, that it is a 
jmetion of imsurance to assume liability and 
pay losses and it should steadily strive to dis- 
cover hazards for which its policies may be 
ofered. Let us hope that before the next 
earthquake policies insuring 
awiinst earthquake will be just as common as 


comes around 
those insuring against fire to-day. 

The Insurance Institute of America.—The 
Insurance Institute of America will hold its 
annual Hartford, Conn., on 
Tuesday, October 30, 1923. There will be a 
meeting of the executive committee and the 


conference in 


other committees probably on Monday even- 
ing, preceding the meeting. The meeting in 
Hartford is due to the courtesy of the Insur- 
ance Institute of They have 
invited to the meeting, and are to entertain 


Hartford, Inc. 


at luncheon and dinner, all the delegates. It 
is needless to point out that the president of 
the Institute this year is President R. M. 
Bissell of the Hartford Fire Insurance Com- 
pany. This makes it doubly fitting that the 
annual conference should be held in that city. 
As to Closing Time.—The Street is now 
back to the winter schedule and the season for 
indoor sports is on. It would be an excellent 
thing if the Street would adopt the rule of 
closing a quarter to five. It would assist travel- 
very lighten the 
in fact, the companies 
cold afford to make the change solely from 
the health standpoint of their employees. 

Knox, the Hatter—When Jenny Lind 
gave her first concert in New York city, the 
seats were sold by P. T. Barnum at auction. 
The first seat was purchased by Knox, who 
founded the hat industry which goes under 
his name, and the price paid, we believe, was 


much 


ing conditions, and 
strain on employees; 


which 


Nev 
Wednesday, the 12th 
were made in classification notations defining 
the necessary 
wooden package or something better. 


ance was dropped by an 


not carry it. 
that the same individual purchased an auto- 
mobile at a good price and, of course, carries 
a good insurance on that. 


whoa 
scribbled on the margin. 
print no letters for me. 


$2500. Some years ago an enterprising adver- 
tising man figured that this investment of 


$2500 had been worth at least one million dol- 


lars in advertising value, because the story 
constantly pops up in connection with his 
name. All this leads up to the fact that 


policies issued on the recent eclipse, some of 


have come in for a claim, represent 


about the cheapest advertising that we have 
seen for a long time. 


The Reason. 
York 


At the last meeting of the 
Exchange on 


changes 


Fire Insurance 


inst., several 
cases aS a 
Atten- 


package in those 


tion is called te this. because it illustrates the 
development that must constantly take place in 
insurance rate-making to meet changing con- 
ditions. 
shoes, to refer to the 


Some years ago, as in the case of 
case was all right be- 


cause it was always wood; but now, with the 
introduction of the pasteboard case to such a 
large extent, and said case not being as water- 
resisting as the wooden case, it became neces- 
sary to define the type of case in which the 
<oods must be in order to be accepted under 
the stated classification. 


An Automobile or Life Insurance!—On 


Saturday, the 15th inst., a policy of life insur- 


individual because, 


owing to financial pressure, he felt he could 


It was only a brief while ago 


We are not attempt- 


ing to draw a lesson from this, because each 
one may do it for himself. 


Typewritten Letters—This being the 


fiftieth anniversary of the institution, as it is 
termed, of the typewriter, it has called up some 
early reminiscences and, inasmuch as one deals 
with an insurance man, it is fitting that it be 
given a place in these columns. The story is 
classic of the Kentucky mountaineer who re- 
turned his first typewritten letter to the man 


words indignantly 
“You don’t need to 
I kin read writin.” 


wrote it, with the 


This particular yarn cannot be verified, but 
there were plenty of similar cases. J. P. 
Johns, a Texas insurance man and banker in 
the seventies, gives the following transcript 
from memory of a reply he once received from 
one of his agents to one of his first typewrit- 
ten letters: 

I received your communication and will act 
accordingly. 

There is a matter I would like to speak to 
you about. I realize, Mr. Johns, that I do not 
possess the education which you have. How- 
ever, until your last letter I have always been 
able to read the writing. 

I do not think it was necessary then, nor 
will be in the future, to have your letters to 
me taken to the printers, and set up like a hand 
bill. I will be able to read your writing and am 
deeply chagrined to think you thought such a 
course necessary. 

BOSTON AND VICINITY 

The golf tourney of the Insurance Society 
of Massachusetts, held last week at the Bel- 
mont Springs Country Club, has been pro- 
nounced a decided hit by the one hundred rep- 
resentative insurance men who attended 
Percy A. Goodale, manager of the Preferred 
Accident, led the field with gross and net 
scores of 79 and 67. Prizes were awarded by 
the Boston Insurance Company and several 
prominent Boston agencies. 

Henry W. Harris, formerly connected with 
the office of George B. Poole, Boston insurance 
broker, died of heart failure while playing 
golf last week. 

Announcement is made that John G. 
Derby, special agent of the Fidelity-Phenix in 
Boston, will scon be transferred to the com- 
pany’s home office in New York city to fill 
the position of agency superintendent. 


Credit Insurance Explained 
The Insurance Department of the Chamber 
of Commerce of the United States has to-day, 
through its bulletin, released some valuable in- 
formation with credit insurance. 
James L. Madden, manager of the department, 
says that the data were compiled to provide a 


regard to 


description of what such insurance includes 
for the benefit of the business men of the 
country.  % 
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40,000.°° 


big verdicts become frequent. 


Reinsurer. 


Corporation 


E. G. TRIMBLE, President 


KANSAS CITY 


CHICAGO 
Jack Woodhead 


Insurance Exchange 


On July 16 a Chicago jury awarded that amount in 

e =] e 
damages to a man who lost an eye in an automobile accident. 
Nobody will ever have to “sell” the owner of that auto- 


mobile on the subject of adequate liability imsurance. 


While this is an extreme case, the extreme cases are 
getting more and more usual. After awhile they will not 


be extreme. But the dollar cost will not lessen because 


Therefore the Casualty Company has but one course— 
meet the market and limit the individual exposure by 
REINSURANCE. Equip the agent with the facilities: his 
public needs, and the Underwriter with the necessary out- 
lets. It can be done —and profitably, if we are your 


Employers Indemnity 


NEW YORK 


Baird & Co., Ine. 
50 Pine Street 
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pLANS NEW ORGANIZATION 
¢. H. Boyer Will Lead Movement 


Away from Health and Accident 
Conference 





STAR CHAMBER PROCEEDINGS 
BLAMED 





inner Circle Said to Have Disregarded By=- 
laws and Previous Resolutions in 
Effort to Secure Control of Con- 
ference Policies 


Cuicaco, Inr., September 22.—In the report 
wblished in THE Srecrator of the recent meet- 
ng at Mackinac Island of the Health and 
Aocident Underwriters Conference there was 
jhint, the first made in any of the insurance 
papers, of serious trouble, which, while it did 
not actually become apparent in the meeting, 
yas nevertheless a direct outcome of alleged 
garchamber proceedings on the part of the 
jominating Developments of a 
momentous nature have followed fast upon the 
publication of that hint. It is now almost cer- 
tain that the membership of the old conference 
will be split and a new organization formed 
by those companies and individuals who have 
long been dissatisfied with the way in which 
the conference has been conducted. 

C. H. Boyer, manager of the casualty de- 
partment of the National Life of the U. S. A., 
will head the movement for a new organization, 
and it is expected that a call will be issued 
shortly for a meeting to be held some time in 
jauary. Mr. Boyer undoubtedly has strong 
sipport among the health and accident com- 
panies in the inauguration of this movement. 
lis most staunch supporter is W. R. Sanders, 
president of the American Liability Company 
i Cincinnati. 

While Mr. Boyer has not yet resigned from 


committee. 


the conference, he has resigned from the execu- 
tive committee of that body and also from the 
outgrowth 
i the conference, of which he has been one 
of the very strongest supporters. The only 
resignation reported so far is that of H. B. 
‘awley, president of the Great Western Acci- 
int of Des Moines, who has for many years 
el prominent in the councils of the confer- 
ve. No other withdrawals are expected imme- 
lately, the plan being to wait until the pres- 
tit scheme is well under way. 

While affairs within the conference have fo: 
number of vears been subjected to criticism 
fom the inside and while there have been scat- 
ted resignations, which taken as a whole are 
wportant, the chief cause of the present trouble 
‘to be found in the report, and the subsequent 
«tion thereon, of the nominating committee 
a the recent convention. In order to get the 
boper perspective it is necessary to revert 
por & moment, to the Washington convention 
eld about one year ago. At that time, E. C. 
Hudlong, vice-president of the Bankers Acci- 
wy of Des Moines, was elected president, and 
tis claimed by those now heading the move- 
hent for a new conference that this 


Insurance Economic Society, an 


action 





ma tak : : 
a taken under a gentlemen’s agreement that 








he would not be a candidate for a second term. 
Upon the question of the existence or non- 
existence of such an agreement both sides of 
the present controversy are equally positive ; and 
as there are men of unquestioned integrity on 
both sides, it will remain an open question. As 
is well known, Mr. Budlong headed the ticket 
offered by the nominating committee at Mack- 
inac Island and was re-elected president. 

A second cause for the present controversy 
is found in a resolution passed by the confer- 
elce in regular session some years ago, pro- 
viding that all ex-presidents should be elected 
the executive committee. That 
resolution was apparently either forgotten or 
the nominating committee, as 
Miller Hamilton nor W. R. 
Sanders, both presidents of the conference, were 
in the neminations for the executive commit- 
tee as presented by the nominating commit- 


members of 


disregarded by 
neither Isaac 


tee. Both these men had formerly been mem- 
bers of the committee. 

A third cause of trouble was in the method 
under which the elections were carried out. 
The constitution and by-laws of the conference 
provide that the officers shall be elected by bal- 
lot. It is a matter of record that the election 
was carried out by vote, that the secretary cast 
one unanimous ballot for the entire ticket as 
it was presented by the nominating committee. 
It is alleged that this method was contrary to 
the established rules of parliamentary law, and 
reference to Robert’s Rules of Order, page 193, 
seems to leave little doubt as to the correctness 
of this allegation. 

While the 
arisen from a _ misunderstanding 
there is little doubt but that there has been 
friction, due to a variety of causes, for several 
years. Letters received by Mr. Boyer indicate 
that he will receive sufficient support to insure 
success for the new organization which he and 


have 
somewhere, 


present trouble seems to 


his friends plan, unless the officers of the con- 
Terence at once devise some plan which 


will conciliate those whose present plan is to 


can 


resign their membership. 


JOHN A. KENNY DIES 


Vice-President of New York Indemnity 
Company Succumbs to Effects of 

Abscess on the Brain 

Last Saturday morning casualty 
men throughout the country were 
learn of the death of John A. Kenny, president 
of the Kenny Agency, Inc., and vice-president 
of the New York Indemnity Company. Mr. 
Kenny had been ill only about ten days, having 
been taken to the Eye and Ear Hospital in 
Newark, where he was operated on for mas- 
Late last week, an abscess on the brain 


and surety 
shocked to 


toiditis. 
was found, which caused death on Saturday. 
Mr. Kenny was one of the most prominent 
figures in the burglary insurance business in the 
New York city territory and was well known 
by Though a 
comparatively young man—forty years of age 
Mr. Kenny had endeared himself to his asso- 


insurance agents everywhere. 


ciates and to all those with whom he came in 
contact by his forceful character and the fair 


dealing which stamped his every act. 
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WORKMEN’S COMPEN- 
SATION 


Hon. Clarence W. Hobbs Addresses 
Meeting at French Lick 


PURPOSE OF NATIONAL COUNCIL 
STATED 


Attitude of the Various States Detailed— 
Rate-Making and Revision Operations 
Explained 

In an address before the joint convention of 
casualty and surety men at French Lick 
Springs, Ind, last week, Hon. Clarence W. 
Hobbs, special representative of the National 
Convention of Insurance Commissioners to the 
National Council on Workmen’s Compensation, 
explained to the delegates the workings of the 
latter body in a speech which embraced the 
subject, “The Function of the National Coun- 
cil on Compensation Insurance.” The purpose 





W. 
Special Representative of Insurance Commis- 
Naticnal Council 

Compensation 


Hogss 


CLARENCE 


sioners to on Workmen’s 


ot the council, said Mr. Hobbs, includes rate- 
making, compilation of statistics, actuarial re- 
search and rate administration. The State, hav- 
ing in many cases insisted on workmen’s com- 
pensation, has a moral obligation to see that 
this is properly effected and has definitely rec- 
ognized certain principles which, the speaker 
said, were: 

(1) That insurance rates should be deter- 
mined in as strict relation as possible to the 
hazard involved. 

(2) That they should be so fixed as to be 
sufficient to cover the probability of loss and 
the underwriting expense, but not so great as 
to vield more than a reasonable profit. 

(3) That compliance with rates so deter- 
mined is necessary in order to work justice as 
between policyholders, to avoid discrimination 


and to afford the beneficiaries a reasonable 

assurance that their claims will be duly paid. 
Mr. Hobbs, who was formerly Insurance 

Commissioner of Massachusetts, traced the 


development of the National Council on Com- 
pensation Insurance from its inception to the 


present time. Although not organized until 













































F you carry all your power-plant in. 

surance in one company you gain 
power from this concentration. The 
entire plant under one supervision and 
one inspection gives advantage to both 
the insurer and the insured; it is a 
mutual plan of great benefit. 

To divide your insurance is to weaken 
it. 

The Maryland Casualty Company will 
carry your insurance on boiler, fly- 
wheel, engine and electrical machinery; 
that is, on your entire plant. 


Maryland Casualty Co. 


Maryland Assurance Corporation 


Life Insurance 


Casualty 


Bonds 


Insurance 
























































‘“‘The International Indemnity Co. is to- 
day upon a sounder basis than at any 
time inits career. Its policy is to dispose 
promptly and upon an ethical basis of 
all claims where liability exists.’’ 


—from a recent report by the Cali- 
fornia State Insurance Department 


International 
INDEMNITY COMPANY 


Aulomoobile Jnsurance 
HOME OFFICE LOSANGELES,CALIFORNIA 


TITLE GUARANTEE BUILDING 























Americanize Your Credits 


Credit Insurance, as issued by the American Com- 
pany, is a broad service which brings to manufac- 
turers and wholesalers the following vital benefits: 


1—It reduces the credit waste. 

2—lIt affords an accurate basis for costs. 

3—lIt affords superior collection facilities. 

4—It increases efficiency. 

5—lIt promotes prosperity by stabilizing business 
6—It distributes the burden of loss and affords an 


independent reserve fund over and above the 
capital employed. 


The American Credit-Indemnity Company has suc- 
cessfully rendered such service for the past thirty 
years. In that time we have not only paid over 
thirteen million dollars to our policyholders, but have 
prevented countless losses as well. 


Let our local representatives tell you about our 
Policies, as well as help you with your particular 
credit problems. 


The AMERICAN CREDIT-INDEMNITY C0. 
of NEW YORK J. F. McFadden, President 


Executive Offices: 
511 Locust Street St. Louis, Mo. 
Offices in all the Principal Cities 


Credit Insurance Exclusively 
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COMMONWEALTH 


CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 




















SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Semi-Annual Statement, 
December 31, 1922 


(Condensed from Statement to U.S. Treas. Dept.) 


Admitted Assets..... $6,847,520 
oo ..-- 1,000,000 
a anes 575,698 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 








THE SPECTATO 


1022, the counci! has now become an influential 
bedy, gathering data of utility to the insur- 
aice companies and using its influence in aid- 
ing rapid and equitable adjustment of existing 
conditions. The speaker went into his subject 
at length and gave a summary of the opera- 
tion of workmen’s compensation laws in the 
various States, showing how their regulation 
tended to benetit the companies and the insured. 
In his concluding remarks, Mr. Hobbs stated: 

It may be fairly said that in the brief time 
I have been with the council I have found much 
to commend in the fairness and liberality with 
which the committee have handled the ques- 
tions involved in the rate revision, and in the 
efficient work cof the staff; and I have no doubt 
that the larger matters of policy involved in 
the controversies quoted above will in the end 
be settled in a liberal and broad-minded way. 





GLIMPSED AT FRENCH LICK 








Lobby talk ground the hotel following the 
second session of the casualty organizations 
indicated a general feeling of disappointment 
that the scheduled discussion of the acquisition 
cost rules was not more productive of real 
results. The facts were that there was no 
discussion worth mentioning as such because 
no time was allowed for it. If the above men- 
tioned lobby talk can be taken seriously there 
were several delegates who had something to 
say and who would have said it had they beer 
given sufficient opportunity. No matter what 
the viewpoint, the acquisition cost rules were 
the real topic cf interest to every single dele- 
gate present and that statement alone accounts 
for the disappointment which followed hard 
on the heels of the pseudo-discussion. So sure 
were the officers of a frank and full discussion 
of the situation that they considered excluding 
the press and enly admitted them upon promise 
that they would use discretion in their reports. 
Perhaps it was fortunate for the members of 
the press that their discretionary powers were 
never called into play, for undoubtedly they 
thus avoided a lot of criticism. Yet, due to the 
perversity of human nature, most of them would 
have liked to take a chance on their ability 
aicne those lines. 
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Each evening of the convention the crowd 
about the lobby discussed the day’s results on 
the golf courses—for there are two of them— 
with considerable animation until about 10 
o’clock, when, to the uninitiated, there seemed a 
rather unexpected and bewildering tendency to 
retire. At any rate the crowd disappeared 
sort of unostentatiously and there was no more 
golf talk until the next day. Mysteriously, it 
would seem, between that hour and breakfast 
the next morning the financial status of most 
everyone present had suffered some slight re- 
adjustment. 

The golf tournament which was held in con- 
nection with the joint conventions of the In- 
ternational Association of Casualty and Surety 
Underwriters and the National Association of 
Casualty and Surety Agents at French Lick 
Springs hotel was easily the leading entertain- 
ment feature of the meeting. The large entry 
list was proof of its popularity and the valu- 
able prizes offered, totaline more than $2000, 
The  win- 
ners in the various events were as follows: 
On the hill course, T. FE. Braniff of Oklahoma 
City won the low gross score, with G. Arthur 
Towell of Atlanta, Ga., runner-up. Joseph 
Froggatt of New York city made the low net 
score, with Ray Korndorfer, also of New 
York, runner-up. 

In the first sixteen, Robert F. Worthwine of 
Cincinnati won first place. Roy Armstrong of 
Des Moines, Iowa, was runner-up. Harry R. 
Shallenberger won the second sixteen, and J. 
R. Hickey of St. Louis was runner-up. The 
third sixteen was won by John T. Harris of 
New York, J. M. Haines, J. R. Walker and 
J. S. Farley tying for second. 

On the valley course, Sidney Hall of Balti- 
more won the prize for low gross score, with 
I. J. Schofield of Detroit runner-up. .J 
Schofield Rowe of Baltimore won low net 
prize. 

In the special handicap for players with a 
handicap of eighteen and over, which was played 
Wednesday afternoon, E. R. Nuttle of Balti- 
more won the company prize, and F. Schumaker 
of Indianapotis the agents’ prize. Mrs. Dun- 
can Reid of Newark, N. J., won the ladies’ 
tournament and Miss Beth Welton of Balti- 
more was runner-up. 


made the competition keen. 
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CASUALTY AND SURETY MEN AT FRENCH 
LICK 


Business Developments and Difficulties---Elec- 
tion of New Officers---Prominent 


Speakers Heard 


Frencu Lick Sprincs, INp., September 10. 
—The second joint session of the International 
Association of Casualty and Under- 
writers and the National Association of Cas- 
ualty and Surety Agents opened this morning 
with President Thomas E. Braniff of the lat- 
ter organization in the chair. While it was 
announced that the session would be executive 
the members of the press were allowed to at- 
tend and report upon the proceedings unless the 
discussion took a turn which could properly be 
held as confidential. This never happened, how- 
ever, as there was wery little time left at the 
conclusion of the set program and such dis- 
cussion as did take place revealed no informa- 
tion not already generally known. 

The first speaker of the morning was Jesse 
S. Phillips, general manager of the National 


Surety 





NEW OFFICERS 


International Association of Cas- 
ualty and Surety Underwriters 
President — William  BroSmith, 
Hartford. 
Vice-President— F. Highlands 
Burns, Baltimore. 
Secretary-Treasurer — F. Robertson 
Jones, New York. 











Bureau of Casualty and Surety Underwriters, 
who dwelt on the necessity of effecting the 
necessary reforms in the casualty business from 
the inside rather than allowing conditions to 
come to a point which would warrant State 
interference. A report of Mr. Phillips’ ad- 
dress will be found on another page of this 
issue of THE SPECTATOR. 


ACCOUNTANCY TROUBLES 

Following Mr. Phillips, Mr. Braniff called 
upon Joseph Froggatt, insurance accountant, 
saying as he did so that the most serious differ- 
ences in the casualty business are in the methods 
of accounting and that perhaps Mr. Froggatt 
could bring the members some enlightenment. 
He spoke in some detail of the new require- 
ments which the New York department will 
enforce upon the casualty companies in con- 
nection with their annual reports. This addi- 
tional information will be necessary, Mr. Frog- 
gatt said, to enable the department to check 
up the reasonableness and adequacy of the rates 
in accordance with the New York law. 


ADVERTISING NECESSARY 
The third speaker was G. E. Turner, general 
manager of the Casualty Information Clear- 


ing House. Mr. Turner is a strong believer in 


publicity and his address was in effect a plea 
to the casualty companies to make more of an 





effort to inform the thinking public of the 
methods of the casualty insurance business as 
well as its purposes. Mr. Turner said that the 
on Ami people spend more money every year 
in advertising their slogan, “It hasn't scratched 
yet,” than all the casualty companies together 
spend on advertising. He pointed out that as 
a result the great majority of the American 
people know nothing whatsoever of the casualty 
business or of the great reforms which have 
been accomplished within it during the past 
few years, to the great benetit of the general 
public. In this connection he 
great persistence of legislative bodies in seek- 


referred to the 





WILLIAM BroSMITH 


President, International Association of Casualty 
and Surety Underwriters 


ing to investigate the business of insurance with 
the hope of finding in the conduct of it some 
great scandal which could be aired to their 
great benefit politically. Mr. Turner lays this 
tendency solely to ignorance on the part of 
legislators and their constituents as to the na- 
ture of the business, and pointed out that if the 
public were properly enlightened not only 
would the legislatures see the futility of such 
investigations, but they would be prevented also 
hy the mere force of public opinion. 


Tue DaILey INVESTIGATION 

In this connection, Mr. Turner reviewed in 
detail the events leading up to and immediately 
following the authorization of the Dailey com- 
mittee, which recently conducted an investiga- 
tion of insurance conditions in Illinois. He 
said that Senator Dailey was one of the best 
lawyers in Illinois, who would never have headed 
such an investigation had he been aware of the 
true conditions in the insurance business. From 
the start the companies found themselves 
hampered on every side in an effort to get 
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their side of the matter before the committee, 
but eventually they did get recognition and 
were able to convince the committee that the 
supposed evils do not exist in the business, that 
it is fairly and properly conducted from the 
standpoint of the public’s interest, and that no 
further restraining legislation was necessary, 
Mr. Turner concluded by urging the com. 
panies and agents alike to push for increasing 
publicity of the business of casualty insurance 
end to make it their task so far as possible 
to educate the public concerning the great bene. 
fits that are to be obtained from the business 


AcguisiTion Cost. Discussion 
The meeting was then opened by President 
Braniff for presumably of the 
acquisition cost question. Mr. Ferris, of the 
Fidelity and Casualty Company, explained the 
organization and purposes of the two commit: 
tees which are now working out further de- 


discussion, 


tails of the administration of the acquisition cost 
rules. Mr. Olsen of Chicago referred to the 
more or less critical situation existing there, 
saying that the information that the rules were 
net expected to be applied so literally as to 
exercise unwarranted hardship upon some 
particular office would be welcome news to 
most of the Chicago underwriters, who had sup- 
posed that they must be applied precisely as 
written. He said that the Chicago managers 
certainly wanted some revision of the rules 
made but that up to the present time they had 
not been able to decide what form re- 
visions should take. The discussion was not 
continued and after a few minutes of waiting 
the session was adjourned by the chair. 


THURSDAY SESSION 

Thomas E. Braniff of Oklahoma City was re- 
elected president of the National Association of 
Casualty and Surety Agents at the annual busi- 
ness meeting of the convention, which was held 
here Thursday morning. James W. Henry of 
Pittsburgh was elected vice-president and Dorr 
Price of Chicago, secretary-treasurer. The 
executive committee for the coming year is made 
up of J. Arthur Howell of Atlanta, B. W. 
McCluer of Kansas City, G. H. Campbell ot 
Little Rock, E. C. Landis of San Francisco, 
H. G. Johnson of Washington, D. C., J. H. 
Carning of Boston, Charles H. Burras of Chi- 
cago, Wallace M. Reid of Pittsburgh, James J. 
Hoey of New York and J. R. Milligan of Cin- 
cinnati. 

Hon. Frank B. Burcu 

Frank B. Burch, State Senator from Ohio, 
was the only speaker at the morning session. 
Three specific problems are presented in the 
operation of the workmen’s compensation law in 
Ohio, he said—a problem in administration 
due to the time that elapses between the pay- 
ment of the compensation and the date of the 
injury, a problem of legislation which has been 
brought about in the working out of the open 
liability clause of the act, and the inefficient 
operation of the system of appeals. An added 
difficulty in the administration of the act, the 
speaker said, is the distance from the Capitol 
of the State to the centers of industry. 
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Referring to the open liability clause the 
geaker said that the situation is worse because 
of the fact that, while a workmen's cause for 
action for damages shall not be taken away 
yhen his injury arises through the violation 
a the part of the employer otf a safety re- 
ouirement, an employer can not carry imsurance 
upon this hazard with a casualty imsurance 
company. : 
The system of appeals could be much 1m- 
sroved, Mr. Burch said, if appeal could be 
‘in to the court on matters of law only. This 
yould give fairer decisions and expedite hear- 
igs. A bureau of legislative research was also 
recommended by the speaker, who said that 
investigation of the workings of an act before 
it was passed, instead of afterwards, would 
solve many of the problems of the State. 


re 


Tue AGENTS’ SESSION 
The agents’ session of the convention Thurs- 
day morning was largely devoted to a discus- 
ial of the new acquisition cost rules. The dis- 


cussion was started by Charles Bellinger of 





Tuomas E. BRANIFF 


National Association of Casualty 


and Surety Agents 


President, 


New York, who said that in his experience 
the rules had not been satisfactory and he cited 
a number of instances in proof. William Mann, 
superintendent of agents of the Ocean, replied 
t) Mr. Ballinger, making a statement of some 
length, in which he expressed himself optimistic- 
ally relative to the working out of the cost 
agreement. Among others who took part in 
the discussion were: George A. Howell of 
Atlanta, Ga.: George D. Webb, Charles H. 
Burras and Wade Fetzer of Chicago; W. G. 
Wilson of Cleveland and Thomas Wilkinson 
cf North Carolina. 

The general impression given by the discus- 
sion was that while none of the speakers were 
Wholly satisfied with the conditions as they 
Were reported from the various sections of the 
country they thought that judgment should be 
suspended for a little time, at least, until the 
rules should be better proved and opportunity 
Sven to see whether or not they were really 
Workable. It was conceded that 
Were satisfactory in some sections of the coun- 


conditions 


try, but that they were decidedly unsatisfactory 
in the very large cities. 

During the session telegrams were read from 
several parts of the country, indicating that the 
practice of automobile manufacturers and deal- 
ers handling their own insurance was growing. 


BUSINESS MEETING 
The business meeting of the International 
Casualty and Surety Under- 
writers was held at the same hour at which the 
William Bro 
Smith of Hartford, Conn., was elected presi- 
Highland Burns of Baltimore, Md., 
vice-president, and F. Robertson Jones of New 


Association of 
agents’ final session was held. 
dent; F. 


York city, secretary-treasurer. The members 
ef the executive committee for the coming year 
include: Manton Maverick of Chicago, chair- 
man; David Van Schaack of Hartford, W. M. 
Tomlins of New York, E. A. St. John of New 
York and A. Duncan Reid of Newark, N. J. 

The Travelers Insurance Company, the Attna 
Life Insurance Company, the Hartford Steam 
soiler Company, the Royal Indemnity Com- 
pany and the American Surety Company make 
The auditing com- 
mittee is comprised of F. J. 


up the committee cn blanks. 
Parry of New 
York, chairman, and James Meador, also of 





NEW OFFICERS 


National Association of Casualty 


and Surety Agents 
President—T homas E. Braniff, 
Oklahoma City. 
Vice-President—James 
Pittsburgh. 
Secretary—Dorr Price, Chicago. 


W. Henry, 











New York. The committee of four on relations 
with the National Association of Casualty and 
Surety Agents is made up of Edson S. Lott, 
chairman; A. Duncan Reid, Charles H. Holland 
and Robert J. Sullivan. 
as it stood during the past year will serve again 


The legal committee 


CrostnG ACTIVITIES 

Three new companies were received into mem- 
bership at the morning session, the Sun In- 
demnity Company of New York, the New York 
Indemnity Company of New York and the 
Independence Indemnity Company of Philadel- 
phia. Two new companies have taken member- 
ship during the past year, the Detroit Fidelity 
and Surety Company and the Phoenix In- 
demnity Company of New York. 

Resolutions of thanks were passed by both 
associations, commending the work of the off- 
cers and committees and expressing apprecia- 
tion for the co-operation of the press and the 
splendid service given through the convention 
by the management of the French Lick Springs 
Hotel. At the agents’ session a resolution was 
passed praising the work of the Casualty In- 
formation Clearing House. 

No decision was made with regard to the 
place of meeting for the next convention but 
there was a strong sentiment among the mem- 
bers for another meeting here at French Lick 


next year. 
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Acquisition Cost Conference 
Cuicaco, ILit., Sept. 25.—Casualty under- 
writers in Chicago have made a new effort to 
bring about a solution of the difficulties in- 
volved in the application of the casualty ac- 
quisition cost rules. To that end a number of 
them have been engaged for three days in an 
effort to clear the situation, and they have been 
aided by a number of company officers from the 
East, including William B. Mann, agency man- 
ager of the Ocean Accident and Guarantee Cor- 
Welton, 
the Fidelity and Deposit Company; A. 


poration; Spencer vice-president of 
Duncan 
Reid, president of the Globe Indemnity Com- 
pany; J. Collins Lee, secretary of the Hartford 
Accident and Indemnity; Jesse B. Phillips, gen- 
eral manager of the National Bureau of Casualty 
and Surety Underwriters, and others. 

The result of the protracted conference may 
be summed up in the resolution following, which 
was one of three passed at the sessions. This 
resolution expresses the unanimous opinion of 
the Casualty Association of Illinois. It is as 
follows: 

Be it Resolved, That the members of the 
Casualty Association of Illinois reaffirm the 
printed acquisition cost rules approved by the 
National Convention of Insurance Commis- 
sioners on December 7, 1922, and pledge them- 
selves to their faithful observance, and-that the 
executive committee of said association be in- 
structed and empowered to give immediate con- 
sideration to specific requests of any member for 
special arrangements peculiar to such member’s 
organization. 

One of the main sources of trouble has cen- 
tered around the plate-glass business, and a 
second resolution passed was in effect an exact 
definition of the rules as they should hereafter 


apply to Chicago 
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UNITED LIFE AND TRUST FORMED 


Edward G. Brazier to Be President— 
Authorized Capital of $1,000,000 
Cnicaco, ILL., Sept. 25, 1923 - Announcement 
has been made of the organization by Edward 
G. Brazier, a life insurance man of wide ex- 
perience, of the United Life and Trust, Com- 
which company has home othces at 


pany, Ine., 
The company 


202 South State strect, Chicago. 
will have a capital of $1,000,000, divided into 
shares valued at $25.00 per share, which shares 
aa being sold at $75.00, thus providing a sur 
plus of $50.00 per share. 
Mr. Brazier, as well as being the organizer 
of the company, will be president of the new 
organization. Tis experience has been wide 
and covers many years of service in the busi- 
ness of life insurance. He had been an actuary, 
is an agency officer of experience, and more re- 
cently has served in executive capacities for 
which his training well fitted him. Mr. Brazier 
is fortunate in securing as his secretary Daniel 
R. Coop, who has been closely connected with 
him for the past sixteen years, having had ex- 
perience in executive and agency departments of 
the life insurance business. Mr. Coop was at 
one time connected with the Washington Life 
and Accident, and 
identified with the Great American Casualty of 


more recently has been 
Chicago. 

Carl Reisenberg, 
of the new company, is cashier of the Roose 
velt State Bank of Chicago, and Elbert W 
Oliver, medical director, is a well-known Chi 


vice-president and treasurer 


cago physician, who has had many years ot 
experience in life 
Other appointments to the executive staff will 
he made at a later date, and it is said that they 


insurance medical work. 


will include some well-known and_ successful 
life insurance officials. 

The present plans of the company include the 
acquisition of several life insurance companies, 
so that it will start active business with from 
fifty to seventy-five millions of life insurance in 
force. It is expected that these plans will be 
completed by the time the entire capital stock 
has been pledged. 

All standard forms of polices will be written, 
if present plans are carried out, and a special 
feature will be the inclusion of a savings bank 


form. The business will be written on a non- 











the Illinois standard 
plan of computing reserves will be followed. 


participating basis, and 
The policies will include the usual features of 
paid-up and extended insurance, with loan and 
surrender values. 

The company is an outgrowth of the United 
Pond aad Mortgage Company, Inc., which is 
also a million dollar corporation, ten dollars 
heing the par value of its stock, which is being 
sold at thirty dollars per share. 

Equitable of lowa’s Quinquennial Dividend 

Des la,, 24.—The 
Equitable Insurance Company of Iowa 


MOaINEs, 
Life 
has announced a program of paying a quin- 
quennial addition to the regular 
dividends now being paid by the company; 
this program to commence for the year 1924. 
Accordingly, all premium-paying policies that 
complete their fifth, tenth, fifteenth, et cetera, 


September 


dividend in 
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Life Insurance 


year between March 1, 1924, and February 28, 
1925 (which is the dividend year of the com- 
pany), will receive a quinquennial dividend in 
addition to the regular dividend. 

In fulfillment of the company’s promise to 
pay an extra dividend to all policyholders who 
reduction in dividends in on 


received a IQ20 


account of the influenza epidemic, an extra 
dividend of fifty per cent will be paid in 1924: 
on policies issued in 1918 and on policies issued 
in 1919 an adjusted extra dividend will be paid, 
which, with the quinquennial and regular 


dividend, will make the net cost for the five- 
year period fall below the net cost, according 
to the 

This action on the part of the company wil! 


1919 dividend scale. 


make the net cost to the policyholders lower 
than at any time in the history of the company. 
Health Insurance in Great Britain 
(Concluded from page 4) 
useless for the purpose for which it was pre- 
scribed. In another case there was an excess 
of forty-four per cent, so that the patient would 
he taking nearly half as much again as_ the 


doctor thought desirable. [ive chemists were 
prosecuted, but only one was fined, the other 
cases being dismissed under the probation of 
offenders’ act.” 

It would serve no purpose to further enlarge 
upon the defects and shortcomings of the sys- 
tem, but it is well to keep in mind the actual 
facts of British experience at the present time, 
since renewed efforts are likely to be made to 
induce some State to experiment in this direc- 
tion. The more thoroughly the British system 
is subjected to critical analysis, the more em- 
phatically the views of those who have opposed 
its introduction into this country are supported 
by the facts in the case. 


David Parks Fackler 


One of the oldest life insurance men. still 
active is David Parks Fackler, F. A. S., senior 
partner of the well-known actuarial firm of 


Fackler & Fackler, New York city. Despite 
his years, Mr. Fackler takes a live interest not 
only in the insurance problems of the day, but 
also in the civic and municipal difficulties which 
are constantly before the public. He is a fre- 
quent contributor to the newspapers upon topics 
i concern, and the clarity of his 
thought is no better shown than by the context 
of a letter on “Fenders for Motor Cars,” which 
appeared in the New York Herald recently. 
Mr. Fackler, in this communication, pointed out 
the need for protecting children on the streets 
against the danger of reckless automobile driv- 
ing and suggested that all cars in the city be 
reauired to have upright fenders which would 
save from crushing those who were struck. He 
also remarked cn the fact that while fenders of 
this kind are stipulated for trelley cars, trolleys 
are on fixed iracks and their destination is 
definitely known, while automobiles are prac- 
tically free from regulation of this nature, and 
so should be doubly equipped for the protection 
of the lives of pedestrians. 


of general 


Standard Savings Life Enters Kansas 

Toreka, Kan., September 24—The Stand- 
ard Savings Life Insurance Company of To- 
peka, Kan., has been granted a certificate of 
authority to write business in this State by 


the insurance department. 
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Association of Life Agency Officers 
The seventh annual meeting of the Associa- 
tion of Life Agency Officers will be held this 
year in the Hotel Drake, Chicago, November 12 
and 


13. The committee in charge is composed 
of Edward D. Field, chairman; L. Seton Lind- 
say, New York Life; Philip Burnet, president, 
Continental Life, Mackenzie; 
manager, Manufacturers Life, Canada. The 
program will be as 
General Subject: The 
Related to -lgency 


and Arthur 


follows: 
Future of Life 


Underwriting 
Vanagement. 


as 


Monpay, NOVEMRER 
Morning Session. 
committee meeting. 


12 


Executive 


; Afternoon Session, 

General business. 

Topic: Are we tending towards agency manage- 
ment through branch offices with salaried managers; 


or general agencies financed by the general agent? 


Topic: Ilow are agency managers or general agents 
selected ? 
Tuespay, NoveMBER 13. 
uA Morning Session 
National Association of Life Underwriters: The 


field man’s view of the future of life underwriting, 
Topic: How does the home office assist and con 

trol agency managers and general agents? 
Life Insurance Sales Research Bureau: 

timate relationship to the problems of the day. 


Its in 


Afternoon Session. 


Topic: Tlow is the success or failure of an agency 
measured ? 
_ Topic: Financial service to  beneficiaries—Its 
fundamental relation to sales. 


Midwest Mutual May Extricate Itself 

Topeka, Kans., September 24.—The Mid- 
west Mutual Insurance Company of Wichita 
may be able to pay the claims against it with an 
assessment against the policyholders. R. E. 
Bird and J. I’. Farley were named by the dis- 
trict court as the receivers for the company. 
Bird represents the insurance department and 
con- 
the 


advanced 
during 


those who 


the 


Farley represents 
siderable to 
spring. 

The company has six thousand policyholders 


sums company 


and it is believed that an assessment of about 
two dollars on each policyholder will put the 
company on its feet financially and enable it to 
meet all of the claims now presented and pos- 
sibly continue its protection to the policyholders. 
It has not been determined whether the assess- 
ment should be a flat amount from each policy- 
holder or pro rated according to the premium 
the policyholder has been paying. The insurance 
the to order 
August, and when this was 
to take over the 


department authorized company 


assessment in 
done the State 


operation of the company. 


an 
determined 


American Life Reinsurance Celebrates 
“Bigger Month” 

This the American Life Reinsurance 
Company, Dallas, Texas, will celebrate “big- 
ger month” from September 6 to October 6 in 

igger. October 
» marks another anniversary of Mr. Bigger’s 
birthday and his associates are making every 
effort to achieve a record in his honor which 
will eclipse all previous records. One of the 
high goals which they have set up is $40,000,- 
ooo of life insurance in force in October. 
President Bigger is now in New York city 


year 


honor of its president, A. C. B 


on a business trip. 
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GROUP 


| THE MANIFOLD-PROFIT LINE 


M. E. Singleton, Pres. 


Here are some of the benefits wide-awake Agents are realizing from the 
follow-up of Group Insurance: 


1. Liberal commission on the Group case. 


2. Additional commissions on Large Life Policies sold to executives of 
3. Further commissions from smaller Life Policies sold to employees of 
4. More commissions from commercial Accident Policies sold to the 
5. And still further commissions from industrial Accident Policies sold to 


6. An almost unlimited field for the Agent’s entire line. 
7. Prestige that advertises the Agent. 


If your company does not write Group Insurance you can handle this 
business under a direct contract with the Missouri State Life. 
is liberal—the same as given our regular Agents—and will in no way conflict 
with your company’s line. 


Sign up and Sell a Group Policy. 


MISSOURI STATE LIFE INSURANCE CO. 


Home Office: St. Louis 


Accident — Health 


INSURANCE 





This contract 


=e Group 








Istituto Nazionale delle Assicurazioni 
[To the Editor of THe SPEcTAToR| 
I have read in THE SPECTATOR 
1923) the article “Life Insurance Monopolies 
in Europe,” by Dr. Albert Ehrenzweig. 





(July 26, 


I am certain that Dr. Ehrenzweig has written 
it in perfect truthfulness; for 
take the liberty of correcting some misstate- 
ments which he has incurred. 

The Istituto Nazionale is 
now functioned as a monopoly institution and 
to come at present into 
the private companies, 


this reason | 


said to have till 
free competition with 
although during the 
ten years’ transition peziod which is about to 
end it was still allowed to the private compa- 
nies to operate alongside the monopoly insti- 


operat ion 


tution, and in this time the private 








showed themselves much more attractive than 
the State monoply business. On this account 
the Fascisti Government are told to fall upon 
an ingenious idea, under the catch word: 
“Away with the State monopoly!” 
Really the matters are not at all so. 
Istituto Nazionale were pre- 
ferred to those of the private companies still 


Policies 
issued by the 
operating in the kingdom, inasmuch as they 
were guaranteed, besides of the reserves of the 
Istituto, by the Italian treasury. 

The Istituto is said to place now only small 
This is completely 
Istituto in ten 
has reached 4,000 million 


hopes on its own operations. 
false; the production of the 
ears (1913-1922) 
liras; its policies now number 500,000. 


The reason for which the absolute monopoly 


22 


which ought to have been operative at the end 
of this year will be no more is only the fol- 
lowing: The two greatest companies, “Assi- 
curazioni Generali” and “Adriatica de Sicurta,” 
once Austrian, are now Jtalian, so there are no 
more reasons for preventing their operations 
in the kingdom. 

You will see that the 
Albert Ehrenzweig are not true. 


statements by Dr. 
Hence I am 
certain that in your uprightness you will publish 
on your weekly review an article to the end 
of reestablishing the truth, in so far as Italian 
matters are concerned. 
Gr. UFrr. ING. Guripo Toja, 
Direttore Generale dell Istituto Nazionale delle 
Assicurazion1. 
Rome, Italy, Aug. 10, 1923. 
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WILLIAM AND MARY 
COLLEGE 





Life Insurance Salesmanship Course 
Will Start October 10 





0PENING ADDRESS BY WILLIAM 
ALEXANDER 





(lasses in Charge of William Thornton, 
Life Insurance Company of Virginia— 
Details of Curriculum and Text 
Books Prescribed 
The course offered in life insurance and life 
istrance salesmanship by the Extension Divi- 
gon of the College of William and Mary, at 
Richmond, Va., will open on the evening of 
Wednesday, October 10. Meetings of the class 
will be held weekly throughout the coming 
fall and winter. The address opening the first 
gssion of the school will be delivered by Wil- 
fam Alexander, secretary of the Equitable Life 
Assurance Society. The College of William 
and Mary is exceptionally fortunate in obtain- 
ing the attendance of Mr. Alexander as th2 
frst life insurance official to speak before its 

nsurance class. 

\r. Alexander has a national reputation as 
a leading writer on life insurance topics and 
is skilled in the instruction of agents and stu- 
dents in the business. Other prominent insur- 
ance men will address the class in later weeks, 
hut it is fitting that the proceedings should be 
started by so eminent an author of life insurance 
textbooks and so renowned a teacher as Mr. 
Alexander. The secretary of the Equitable has 
spent years in the life insurance field and has 
all along been vitally interested in the educa- 
tion of modern agents and the development of 
qualified workers. Mr. Alexander’s service on 
behalf of the progressive life insurance agent 
has done much to place life insurance selling 
in the category of a profession. The meeting 
of the life insurance school of the College of 
William and Mary, which he is to address on 
the evening of October 10, will be opened to 
everyone, and the college will be glad to wel- 
come all persons who are interested in life in- 
surance and the education of agents. 


ProGRAM OF MEETINGS 

Each future meeting is to be divided into two 
sections; one lecture a week to be given by 
Viiliam Thornton, who is in charge of the 
class on the fundamentals of life insurance, 
and one lecture a week to be delivered by an 
experienced agent. THe Specrator presetits 
herewith a portrait of Mr. Thornton, who has 
rapidly attained prominence as a student of life 
the author of 
“Shert Lessons in Life Insurance,” and as a 
tontributor to insurance journals. Mr. Thorn- 
ton is connected with the publicity department 
of the Life Insurance Company of Virginia, 
and has had much experience in the insurance 
business, both as regards theory and practice. 
He was born in Gulfport, Miss., and, follow- 
ing his education in the public schools there, 
took up the vocation of teaching. He soon, 


surance seliing methods, as 


however, sought a field more to his liking and 


became city reporter for the Sentinel, a news- 
paper at Yazoo City, Miss. While carrying on 
his duties at this post, he was also corre- 
spondent for many Memphis and New Orleans 
periodicals. 
Mr. THORNTON’S 

Mr. Thornton entered the insurance business 
in the capacity cf cashier for the North Missis- 
sippi agency of the Union Central, and later be- 
came cashier of the Ratliff & Bradshaw agency, 
which then represented the Jefferson Standard. 
Following this, he went with the Volunteer 
State Life, Chattanooga, Tenn., as agency 
secretary, but shortly relinquished this position 
with the Magnolia State from 
which he finally went to the publicity depart- 
inent of the Life Insurance Company of Vir- 
The choice of Mr. Thornton as lecture 


QUALIFICATIONS 


Life, 


' : 
tO gO 


ginia. 


at the life insurance salesmanship school of 





THORNTON 


WILLIAM 


Publicity Denertment, Life Insurance Company 
of Virginia 


the Extension Division of the College of Wil- 
liam. and Mary has met with universal favor. 

Among those who have consented to address 
the classes during the newly instituted course 
of the College of William and Mary are the fol- 
lowing: C. G. Taylor, Jr., vice-president and 
actuary, Atlantic Life; N. 
Sun Life of Canada; Arthur Levy, agent of 
Atlantic Life; C. T. Thurmand, general 
agent, Mutual Benefit Life; Bryson, 
agent, Sun Life of Canada, and secretary of 
the Richmond Life Underwriters Association ; 
A. O. Swink, manager, Atlantic Life; Nathan 
Bushnell, manager, Jefferson Standard Life; 
(;. W. Diggs, general agent, Penn Mutual Life ; 
\V. W. Keen, manager, Travelers Life; S. B. 
Love, manager, Mutual Life of New York; T. 
P. Reynolds, general agent, Prudential Life; 
w! J. Shillingburg, manager, Metropolitan Life. 
Names of other speakers will be announced 


D. Sills, manager, 


the 
George 


later. 
The course is as follows: 


FUNDAMENTALS OF LIFE INSURANCE 
History of Life In- 
Methods cf 


Subjects of lectures: 


urance: Mortality Tables and 
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Computing Interest; Insurance Payments, An- 
nuity Payments and Effect of Interest; Policy 
eserves; Non-Forfeiture Values; Elementary 
Policy Forms; Provision for Expense and 
Valuation of Policies; Medical Selection and 
Substandard Risks; Disability and Double I[n- 
demnity Benefits; Classes of Carriers—Mutual, 
Stock and Mixed; Annuities and Income In- 
surance; Assessment Societies and Fraternal 
Orders. 


PRINCIPLES OF SALESMANSHIP 
Subjects of lectures: Salesmanship; Life 
Insurance As a Profession; The Life Under- 
writer; Prospecting; The Pre-Approach; The 
Approach; Managing the Interview; The Sales 
Talk and Selling Plans; Meeting Objections; 
The Close; Service to Policyholders. 

The textbooks to be used are “Short Les- 
sons in Life Insurance,” by William Thornton,* 
and “Selling Life Insurance,” by Dr. John A. 
Stevenson. Mr. Thornton, instructor of the 
class, announces that he earnestly recommends 
to ali students the entire educational series of 
William Alexander as collateral reading. 

Mr. Alexander is the author of the follow- 
ing textbooks on life insurance: ‘What Life 
Insurance Is and What It Does,” “How to Sell 
Insurance,” “The Prosperous Agent,” “The Art 
of Insurance Salesmanship,” and “One Hun- 
dred Ways of Canvassing for Life Insurance.” 
(These five books are published by The Specta- 
tor Company. ) 


Manhattan Life Examined 
A net increase of approximately $15,000,- 
000 of insurance in force is shown in the re- 
port of the Manhattan Life of New York by 
the New York Department, just 
filed. The report covers the period ending 
December 31, 1922, and shows a favorable mor- 


Insurance 


tality experience for the period and a continuos 
improvement in the company’s financial con- 
dition. 

The percentage of actual to expected mor- 
tality for the four-year period indicated in 
the report averaged 72.3 per cent, while 
terest on mean invested assets last year was 
4.58 per cent. 

The company had 34,311 policies in force for 
$71,418,185, and the total income from pre- 
miums was $2,055,203.45; while the company’s 
total from all was $3,284,- 
221.84. 


in- 


income sources 
Policyholders received payments of $2,493,- 
162.09, while total admitted asssets were $19,- 
703,137.36. 
202.11 and the total surplus, including capital, 
was $1,163,787. 
Mortgage loans on real estate security held 


The unassigned surplus was $500,- 


by the company on December 31, 1922, amounted 


to $6,808,767.63, a class of asset which has 
increased approximately $1,300,000, since IQTO. 
Interest rates on mortgage loans range from 
{ per cent to 8 per cent, the average rate 
on December 31, 5.79 


loans aggregating $4,657,835, carrying interest 


1922, being cent, 


per 
at 6 per cent or over had been made. 


*Published by The Spectator Company. 
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TOTAL AND PERMANENT DISABILITY 


A RAPIDLY INCREASING AND A GRAVE PERIL 


It is increasing because we are all becoming specialists and are losing our earlier economic independence. Itis increasing too because 
of the strenuous nature of modern life. It is grave because our defense against it is limited. 











Under the existing social programme, our individual and family necessities are covered through that universal medium of exchange called MONEY. This ; 
a relatively new programme. IS is 

Some of our grandmothers knew how to spin, to knit and to weave; some of our grandfathers raised flax and wool, tanned leather, made their own foot- 
and built their own houses. Under such conditions little money was used or needed. Each family then produced and manufactured a large proportion of the poy 
essaries of life. A few do that still. Down in the mountains of Kentucky the women still know how to spin and weave. If under such circumstances oa 
have less, they are more independent than those in richer communities, and they are less affected by the ups and downs of business and by personal misfortu: = 
They live their lives less in terms of money and more in terms of food, clothing and housing. nee, 

Our people as a whole have for a century and a half been growing away from that independent, self-supporting family life. The division of labor has been goin 
steadily on until most of us do but one thing. We produce values of some kind, turn them into money, and with that money buy from others what we need We 
manage our lives in terms of money. oe 

Few people in those early days were ever “out of work.” Those words had no terror for them; but to be “‘out of work’’ now for a few months means trouble 
for most of us and want for some. As we now live, an assured income isa great necessity. Since we must pay for most of the things we use —because they are 
produced by others—an income from some source is the only thing that stands between meanv of us (and our dependents) and actual want. 

sehchitiad™ 

hile we are young and strong we can manage the income. But how{shall we protect cur deperdents AND OURSELVES in case we are totallyfand per- 
manently disabled? 

THE TOTAL AND PERMANENT DISABILITY OF THE BREAD-WINNER UNDER OUR CIVILIZATION IS AN: INCREASING {AND A VERY! GRAVE 
PERIL. ITS CONSEQUENCES ARE SOMETIMES MORE SERIOUS THAN THOSE THAT FOLLOW DEATH ITSELF. 

There is only one sure protection against this peril, where the bread-winner’s strength and productive ability represent the capital of the family. That 
protection is Life Insurance. If the bread winner dies properly insured the policy produces an income. BUT under our present contracts issued to class A 
Risks only and for limited amounts, IF THE BREAD-WINNER HIMSELF BECOMES A BURDEN through total and permanent disability before age 60, the 
policy also covers that; it yie ds an immediate income of Ten Dollars monthly for each $1,000 of insurance carried, with nofurther premiums to pay. 


If the disability is, as a matter of fact, finally overcome, the policy with no lien against it because cf disctility yeymenis, has every value and right that it 
would have had, at that time, if the disability had not occurred, if all premiums had been paid, andifno ncney ted keen kor1cwed onit. It may now be continued 
in full force by the payment of premiums as before. : 

If the disability is not overcome, the full face of the policy will be paid{at maturity. 


Disability Benefits are as epochal in Life Insurance as Non-Forfeiture was when the New York Life (first of{all the Old-Line Companies) adopted it sixty- 
three years ago; they meet industrial and social necessities: THEY PROTECT THE INSURANT. 


Beyond the benefits of loan and cash values, a strengthened credit and the moral consciousness of duty done, a policy of Life Insurance has not hitherto 
protected the insurant. The great purpose of the policy was to protect someone else after the insurant was dead. TOTAL AND PERMANENT DISABIL- 


ITY IS LIVING DEATH. The Policy covers that and protects the insurant as well as the family. 


Ask a NEW YORK LIFE agent to show you a sample policy. 
NEW YORK LIFE INSURANCE COMPANY, 
DARWIN P. KINGSLEY, President 

















1922 


Marks another step forward in | MEN 


Life Insurance Service. 


Results for 1922. | WHO 
Dec. Insurance Admitted Reserve Surplus to 
31 in Force Assets Policyholders : HINK 


1906 $650,460 $120,192 $2,850 $116,517 
1908 2,099,432 152,739 34,076 117,637 
1910 3,073,447 229,723 94,820 132,148 
1912 5,002,310 394,011 227,235 159,605 
1914 6,463,504 585,435 397,823 169,320 . . 
1916 8,688,041 835,801 613.601 189,825 they are built for speed and endurance 
1918 10,627,482 1,227,216 960,212 177.618 : 
1920 15,480,510 1'768,972 1,442’300 2447006 and can qualify for general or state agency 
1922 16,000,000 2,191,371 1,795,000 292,294 : : ; 
se work, will find it to their advantage to 
New Policies New rates | 
Liberal selection Fair treatment | communicate with 


Live in the ‘‘Sunny South”’ 


For —— — contracts to sell | T H E L I B E. R T Y L | FE E 
che saa INSURANCE COMPANY 
Generous contract address Liberty Life Building, 
Fort Worth Life Insurance Company 


Fort Worth, Texas 


Topeka, Kansas. 
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CLOSING SESSIONS 


——_ 


Fidelity Mutual Life Men Discuss 


Selling Problems 
MANY DELEGATES IN ATTENDANCE 


Plackboard Demonstration a Feature of 
the Morning Meeting—‘‘Joy Dinner” 
Held on Evening of Last Day 
(By A STAFF CORRESPONDENT) 
Atcantic City, N. J., September 24.—The 
activities of the lirst day of the I*idelity Mutual 
Life’s Convention were detailed in last week's 

issue of THE SPECTATOR. 

he secona and final day of the convention 
of the Fidelity Leaders Club of the Fidelity 
Company, Philadel- 
Hall, Atlantic 
Citv, at 10 a. m., on September 10. 

By request, F. \W. Heron, Coast 
supervisor, was called upon again to illustrate 


Mutual Life Insurance 


phia, was opened in Hladdon 
Pacilic 
unusual cases by blackboard examples. He 
was well qualified to do this, and his solution of 
problems won much favor. 

The topic of “Custom-Made 
which described the situation of the prospect 


Insurance,” 


from the pre-approach of the agent to the 
actual signature of the prospect, was again be- 
gun. 3B. F. of Atlanta, Ga., and 
J. A. Houston, Spokane, Wash., spoke from 
the angle of “Fitting the Old Age Need.” 
This was described wonderfully well in accord- 
ance with the “Fidelity Mutual Policy Con- 
tracts.” It brought out very forcefully that 
“admitting that the prospect's first duty is to 
protect his family, it is still necessary to pro- 


Fraser, Jr., 


vide for his own declining years when his 
income will cease. The speech of F. A.*Wallis, 
New York, on “Custom-made Insurance” which 
was delivered the day before, came in for much 
favorable comment. 

F. L. Bettger, T. M. 
Green, Baltimore, spoke from the angle of 


Philadelphia, and 


“Fitting the Business Need.” This brought 














Massachusetts Mutual Life 
Insurance Company 


of Springfield Mass. 


Incorporated in 1851 


Unexcelled policy contracts, efficient 
life insurance service, and a net cost that 
is notably low—these are three of the 
reasons why the name Massachusetts 
Mutual is synonymous in the mind of the 
insuring public with all that is best in life 
insurance. During the seventy-two 
years of the Company’s history its policy- 
holders have ever been its loyal friends 
and its enthusiastic advertisers. 


Joseph C. Behan, Supt. of Agencies 
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Semi-Annual Statements as of June 30. 1923 
LIFE INSURANCE COMPANIES 


ash 
Capital 


Carolina Life Insurance Co., S. C. $100,000 
Fidelity Mutual Life, Pa. , 
George Washington Life, W. Va.. 250,000 


Home Life Insurance Co., N. 
Interstate Life and Accident, Tenn. 
Life and Casualty Insurance Co., Tenn 
Life Insurance Co. of Virginia, Va. 
Lincoln Reserve Life Ins. Co., Ala 
Maryland Life Insurance Co., Md 
Provident Mutual Life, Pa.... 
Phoenix Mutual Life, Conn Ae : 
Reserve Loan Life Insurance Co., Ind 


out the “stabilizing of the relationship between 
partners, and providing for the day when one 
or the other will surely retire through death.” 
Fitting life insurance to the corporation need 
protection of 
valuable lives was also discussed. 


as a credit or in capitalizing 

“Hitting the Inheritance Tax Need” was the 
topic spoken on by C. M. Hunsicker, Philadel- 
phia. It brought out the value of “Life insur- 
ance to cover the after death taxes imposed by 
State and Federal Government, and the shrink- 
ages in estate which the average man so sel- 
dem includes in his planning.” 

The afternoon session was opened by [rank 
D. Buser, Philadelphia, who gave a_ few 
glimpses of the National convention at Chicago. 

The balance of the afternoon was spent in 
five-minute talks on “ideas that have been found 
workable, crisp selling points, illustrations and 
interesting angles in the field of selling. Among 
those who gave their vision of favorable sales 
arguments were S. Lilienfeld, Atlantic City; 
F. J. Durgin, Springfield, Mass.; Mrs. B. M. 
Boykin, Atlanta, Ga.; C. M. Dunham, Wor- 
cester. Mass.; Miss Sara Miller, Atlantic City; 
Dr. C. A. Vandervoort, assistant medical 
(director; S. H. Gettes, Washington, D. C.; H. 
L. Higes, Memphis, Tenn.; A. C. Walker, At- 
P. Wechster, Philadelphia; R. C. 


Grimez, Topeka, Kan.; Dr. J. W. Kergan, Cin- 


lantic City: 


cinnati, O. 
\ “joy dinner” was held in the evening and 


after the seriousness of the sessions much merri- 


ment prevailed. 

The convention had its proper effect, being 
acclaimed as one of the best ever held, and the 
delegates left for their prospective cities with 
the determination that they would do even bet- 
ter next year. 


150,000 
600,000 
2,000,000 
120,000 
100,000 


200,000 












Admitted Net Cash Claims 
Assets Surplus Premiums Paid 
$387,768 $18,570 $410,334 $162,405 
53,830,957 2,868,415 4,032,288 1,185,511 
3,178,203 189,988 273,389 39,966 
17,470,301 5 
365,473 
2,632,741 922,729 
34,671,338 1,010,1 
978,198 42,8 
4.549 368 
138,534,069 
72,127,395 
6,714,973 372,912 105,883 





United Mutual Life Examined 
AusTIN, TeEx., September 24.—Report of 
examination of the affairs of the United Mutual 
Life Insurance Company of Dallas, Tex., has 
heen made public by John M. Scott, State Com- 
missioner of 


Insurance. The company has 


never been examined before. It was organ- 
ized as a mutual life insurance company under 
the acts of the thirty-seventh legislature of 
Texas and was incorporated March 16, 1922, 
commencing business June 1, 1922. It oper- 
ates only in the State of Texas at the present 
time. 

The examiner reported that “the company 
does not keep its books in such form as to 
facilitate the making of an examination or of 
an annual report. The officers of the company 
have assured me that starting at once they will 
install a set of books that will classify the vari- 
ous items in accordance with the convention 
blank.” 

Tt was reported by the examiner that from 
the books of the company, it was impossible to 
separate the disability and double indemnity pre- 
Attention was called by the examiner 
to the economical management. The company 
pays no salaries to any one in conducting its 
The company now has in force 148 
insurance. The 
death claims are all promptly paid. There are 
not any unpaid or resisted claims at this time. 


miums. 


business. 


policyholders for $189,000 


The policy contracts are all of standard and 
approved forms. The premium rates are ade- 
quate and the non-forfeiture values equitable. 
The financial statement as of July 31, 1923, 
shows total income of $7033; total disburse- 
Liabilities totaled $2555. With 
numerous new facilities, future reports 


ments $4871. 
these 


will be watched with interest. 





rights. 





Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 
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INFORMING WORKS OF VALUE 
TO AGENTS AND PROSPECTS 


By WILLIAM T. NASH 


(Originator of Monthly Income Insurance) 


Much valuable advice and instructive matter for agents, including the 
veteran and the beginner, can be found in the publications issued by The 
Spectator Company of which William T. Nash is the author. 


Exclusively for the Information of Agents 
MULTIPLYING YOUR INCOME, price $1.50. 


This is one of the best books ever put out for the instruction of 
agents. every beginner should master it and even the veteran will find 
new ispiration, In flexible binding. 

THE MONTHLY INCOME POLICY, price 50c. 

As the originator of monthly income insurance, Mr. Nash is especially 
well qualified to instruct the field workers on this subject. Large num- 
bers of policies have been placed through the hints contained in this 
book. Bound in cloth. 

A GREAT FUTURE, price 25c. 

A pamphlet showing forcibly the unlimited opportunities for advance- 

ment of the solicitor in the selling of life insurance. 
METHODS THAT WIN SUCCESS, price 15c. 

Three short stories bearing on methods adopted by successful agents 
are brought together under the above title. The names of these stories 
are “Eggs and Life Insurance,” ‘Blue Chips” and “The Man Next 
Door.” Each story carries a lesson. 

THE STORY OF ED. REDLICH, price 15c. 


A true story of the opportunities in Life Insurance for the average 
man, told ia simple but forceful style. 


For the Prospect and Policyholder 


All the leaflets and pamphlets listed below, also written by Mr. Nash, 
have proved great business producers. Each one has a special punch 
leading to the signature on the dotted line. 

FOUR LEAFLETS ON MONTHLY INCOME INSURANCE 


ONE WOMAN’S EXPERIENCE WITH A MONTHLY INCOME .15 














SAVING WHAT YOU LEAVE 10 

A LOT OF MONEY 15 

INSURING YOUR INSURANCE 15 
LEAFLETS ON LAPSATION 

AT THE END OF THE ROAD 10 

WHY WE DON’T LIVE FOREVER 10 





LEAFLETS CONTAINING GENERAL ARGUMENTS URGING THE 
VALUE OF LIFE INSURANCE 


ONE FARMER’S EXPERIENCE WITH LIFE INSURANCE......... 15 
ONE YOUNG MAN’S EXPERIENCE WITH LIFE INSURANCE .15 














ee 15 
age ected EXPERIENCE WITH ENDOWMENT INSUR- - 
ONE SELF-SUPPORTING WOMAN AND HER LIFE INSUR- 

ANCE » «o 
THE WIFE’S INSURANCE 10 
NOT JUST NOW: A Warning to Dilatory Prospect S.......cccoccom 15 
BORROWING FROM MARY. 10 





SHORT STORY SERIES FOR AGENTS—METHODS THAT 
WIN SUCCESS: Three stories with good pointers, “Eggs and 
Life Insurance,” “Blue Chips,” and “The Man Next Door.” .15 








THE COST OF DYING—Providing for the Inheritance Tax.......... -20 
GIVING YOURSELF A CHANCE -10 
OUT OF THE MOUTHS OF BABES Ais 
Sn ae op as eas casintna nace clslorsc eens euesweercwermeeceas’ iGNO. 
BIG BUSINESS AND LIFE INSURANCE...... caicsesroneeesees Jeune 






PARTNERS AND LIFE INSURANCE... _. .. —.....—.--—-— ——-—-— 1g 


ACCIDENT INSURANCE LEAFLETS 


TEMPTING FATE: Showing the Accidents Likely to Befall 





Even Preferred Riskes.  (Tiltestrated ).......0ccccssessssccssssssscsscessesscoceseee -20 
RN RMA a NT MAES so ccsscscpsesncsxcspescesscsscesasesehguatinnbestecedcsssvensosaen com lO 
SOMETHING IS ALWAYS HAPPENING..... -10 





Sample copies of each of the twenty-four leaflet’ .nder “For the Prospect and 
Policyholder” vary at 20c, l5c, or 10c, amounting fur the twenty-four Jeaflets to $3.25. 
The price of the five booklets under the head of amclasively for the Information o} 
Agents” is $2.55. Send us remittance for 35.00 and we will mail you sample copies 
of all (29) of the Nash publications. Send for circular giving prices in quantities. 
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The agents of the Ohio Farmers have im- 
plicit confidence in the management. There J | 
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is no suspicion lurking in their minds as to 
whether they are being dealt with honestly 
and frankly. They realize that the manage- 
ment regards them as an integral part of 
the organization vital to its welfare. They 
deserve square treatment and they get it. 
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CAPABLE POLICY-PLACERS 


Can always find a satisfactory opportunity for work with this Company in good 
territory—men who can collect the premiums as well as write the applications. Why 
not make inquiry now? 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
Address: ALBERT E. AWDE, Supt. of Agencies 














GOING -- GOING! 


Recently we published a list of States 
in which we had openings for direct Home 
Offce Agencies providing liberal first 
year commissions, splendid renewals, and 
an ideal arrangement for financing the 





Agency. 
Following is the original list. 

*Memphis, Tenn. Sioux City, Ia. 
*Cleveland, Ohio *Indianapolis, Ind. *Kansas City, Mo. 
Columbus, Ohio Grand Rapids, Mich. Topeka, Kansas 
Cincinnati, Ohio Roanoke, Va. Missoula, Mont. 
*Richmond, Va. New Orleans, La. Helena, Mont. 
*Knoxville, Tenn. Rockford, III. *Denver, Colo. 
*Nashville, Tenn. *Springfield, III. *Huron, S. Dakota 


Chattanooga, Tenn. Des Moines, Ia. 
*Indicates that this territory has been closed. 


Behind the Agency contracts which we offer there are 42 
years of honorable dealing. The Company is purely mutual. 
It was one of eleven that did not cut dividends during the 
Influenza and War, in addition to which a new dividend sched- 
ule, substantially increasing the old one, was announced 
September Ist. 

Address in confidence 
O. J. LACY, 2nd Vice-President, in Charge of Agencies 
THE MINNESOTA MUTUAL LIFE INSURANCE CO., 
Saint Paul 
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RESERVE LOAN LIFE EXAMINED 


Report Very Favorable to Company and 

Management—Mortgage Loans Reach 

$4,221,446 

The insurance departments of the states of 
Virginia, Indiana, Iowa, Kentucky, Missouri, 
«nd Ohio joined in examination of the Reserve 
loan Life Insurance Company of Indianapolis, 
Indiana. 

The scope of the examination covered the 
transactions of the company, from January 1, 
i919, to January I, 1923. The examiners’ 
report, written on May 24, 1923, contained the 
following comments : 

Death Claims.—“In the opinion of your ex- 
aminers, the company is to be commended for 
their promptness in the settlement of all just 
claims.” 

Mortgage Loans, $4,221,440.—“All loans in 
the company’s office were carefully examined 
and papers pertaining to the loans were found 
to be in place. The experience of the com- 
pany on this class of investments indicates very 
careful supervision and excellent judgment in 
the placing of mortgage loans. The average 
interest earnings on all mortgages for the year 
1922 was 6.51 per cent.” 

Mortality Fluctuation, $100,000—The board 
of directors, in December, 1917, authorized, for 
the year 1918, $100,000 to be set aside, from un- 
assigned funds, to meet any liability on account 


of increased mortality, by reason of war risks, 
and to insure continued solvency of the com- 
pany and its ability to carry out its contracts 
with each and every policyholder. This prac- 
tice has been continued since 1918.” 

Capital Stock, $200,000.—‘‘The stock is all 
held by officers and directors and has never 
been offered to the buying public.” 

Management.—“The business management 
and affairs of the company are vested in the 
board of 
holders. 


directors, all of whom are stock- 
The officers of the 


reputable and experienced business men, and 


company are 


are, no doubt, exercising their best efforts to 
promote the company and protect the interests 
of the policyholders. The heads of the various 
departments are 
men who have been with the company for a 
considerable time.” 

“Your examiners were very courteously ex- 
tended every assistance by the officers and 
heads of departments during the progress of 
the examination.” 


all capable and experienced 


United Fidelity Life Examined 
An examination of the United Fidelity Life 
Insurance Company of 
of June 30, 1923, by Frederick S. Withington 
on behalf of the Texas Insurance Depart- 
ment. It shows admitted assets of $831,897, 
with a surplus as to policyholders of 


Dallas was made as 
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Saves Time and Money 


“We have always found your service the very 
best and we are constantly urging our new con- 
nections to take your title guarantee service, for 
we find that it not only reduces the detail of our 
Legal Department but expedites the closing of 
mortgage loans, and I know that our connections 
who are using your service appreciate the prompt- 
ness with which loans are closed when supported 
by one of your title bonds, 
of a large Life Insurance Company. 


Ask for our special booklet T. S. 


NEW YORK 
TITLE AND MORTGAGE 
COMPANY 
135 Broadway, New York 


Capital, Surplus and Undivided Profits more than 


American Trust Company 


”? writes the President 


$8,000,000.00 


Affiliated with the 
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AS THE BEDROCK OF NEW YORK” 








Life Insurance 


$492,382, including $400,000 capital. In addi- 
tion to its net policy reserve of $162,337, and 
reserves for other actual liabilities, the com- 
pany carries a reserve for contingencies of 
$150,000. Its insurance in force June 30 last 
was $13,282,145. D. E. Waggoner is chairman 
of the board, and M. H. Wolfe is president of 
this company, which is described by the ex- 
aminer as being “in execellent condition in every 
way.” He further states that he has no doubt 
that “the company will, under continued good 
management, be steady and progressive, and 
that the confidence of the insuring public in 
its stability, as indicated by results accom- 
plished, is and will continue to be amply justi- 
fied.” 


Dr. Hoffman and Sir Thomas in Richmond 
During their visit to Richmond, Va., last 
week, Dr. F. [.. Hoffman, consulting statistician 
of the Prudential, and Sir Thomas Oliver, a 
English physician, were entertained at 
a juncheon at the Commonwealth Club by the 
Life Insurance Company of Virginia. The 
company was represented by W. L. T. Roger- 
son, senior vice-president; Dr. George C. Hall, 
medical directcr, and A. P. Wilmer, generat 
agent of the company’s capital division. Mr. 
Wilmer is British Consul in Richmond. 

One purpose of Dr. Hoffman’s and Sir 
Thomas Oliver’s visit to Richmond was to make 
an inspection of the cigar, cigarette and tobacco 
They are making a study of occu- 
pational diseases contracted by tobacco workers. 


noted 


factcries. 





American Life 
Reinsurance Co 


PERMANENT OFFICES 


DALLAS > 
MAGNOLIA BUILDING 


CHICAGO 
29 S. LASALLE ST. 


PROMPT SERVICE 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, President 
FRED D. STRUDELL, Secretary 
MORTON BIGGER, Ass’t Secretary 
BERT H. ZAHNER, Chicago Mgr. 
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When 
Help Counts Most 


Not all the help in all the land, 
Nor all the proffered pelf, 

Can help a fellow to succeed 

If he won’t help himself. 





But just the same, ‘‘a little helper now and then can 
benefit the best of men.’’ 
F Help to agents is a hobby with the Lincoln National 
Life Insurance Company. Every assistance possible in 
getting the business and serving policyholders is eagerly 
extended. 


* Because of the Lincoln National Life ambition to help, 
it pays to 
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The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 


Lincoln Life Building FORT WAYNE, INDIANA 
Now More Than $275,000,000 in Force 


‘“‘Our rates no higher 
Our service better!’’ 





Writing Casualty Insurance, 
Fidelity and Surety Bonds. 


HOME OFFICE - - - DAVENPORT, IOWA 




















W. L. MOODY, JR., President. W. J. SHAW, Secretary. 
SHEARN MOODY, Vice President 


American National Insurance Company 
OF GALVESTON, TEXAS 


FINANCIAL STATEMENT, JUNE 30, 1923 


ASSETS 
eee INR DENI 0 SS oss ros Brera tg pinata Mud are erate Wor Aw $ 922,947.77 
Damttonce T,0nns (Eirst TieR) oo. oies 06 ene 0's 6% dice0dscs os 5,765,840 .71 
ERMINE ror ort inie celgNt.c ai nena te heuselclataevs eset at ‘ 25,000 .00 
Loans made to Policyholders (On this Company’s Policies). 1,572,897 .10 
NER ee ee len tone mito or ceria eae o re ie ae OEIC 4,776,310 .68 
Rerun URED RRR ol nog pina als arlosa G26 0 whoo fe vecaiardia- aR 1,831,523 .45 
Certificates of Deposit (Demand) ..............0.ccc00. 30,183 .91 
SRROPRSE PINE BUA PUCTMEG 6 ooo 50.5.5. 61010 0.0 v9.0.0 a eres wie eieieres 343,389 .07 
Deferred & Uncollected Premiums (Less Loading)......... 340,335 .88 
Due from Other Companies Acct. Re-Ins................ 22,000.00 
SME SEMPER ch o)<5, Loin ia-cle eve SRS S pica ase ware Wik sts aOWiwIN RIAD $15,630,428 .57 
LIABILITIES 
Net Reserve (American Experience 3 & 314 Per Cent.).... $12,377,432.00 
Special and Contingent Reserves. ..........-.0-ccccececs 222,670 .07 
Reserves for Death Losses in Process of Adjustment....... 152,647 .00 
eI SBE RERRIOG, HUE 5. aco aie) 0s wiv 6 '@.0- 85 blew wie die vee.lelerae 40,740.88 
Unearned Interest and Premiums..................2.00. 111,293.19 
PETRIE OS MARINAS 6c 5.6.5. 605-058 6. 014 '916:4.6 618) 5 0:000 0p kLes-< 28 21,396 .22 
Capital Stock $1,000,000 .00 
errs 1,428,529 .21 





275,720.00 
Surplus Security to Policyholders. . : a 2,704,249 .21 


ENTE MOE MRRENS once tein area Rib e.ord wisid Vib aK soe we au sanciaiene $15,630,428 .57 
Extracts from the Semi-Annual Statement 
Life Insurance in Force, June 30, 1923................... $200,072,499 .00 
Admitted Assets, June 30, 1023........6.. sieisisc0cscs vesveveas 15,630,428 .00 
Premium Income, First Six Months................e.008 3,279,430 .00 
Surplus Security to Policyholders . ... <...06666.s02ccesecces 2,704,249 .21 
Gains Made During Six Months Ending June 30, 1923 
Bucréase ie: Teaurance itt Force. soc cine tweecsascdcccece $18,614,703 .00 
MRRP Bik MEMRAICORTE TRSBOES So 55-5 ein 0:6 6 0 0\e 4 000 6. wie eseral ene 1,333,805 .00 
Increase in Surplus Security to Policyholders.............. 148,425.00 


Home Office Building 
Operates in Twenty-One States and the Republic of Cuba 
Total Paid Policyholders Since Organization............ $13,413,479 .33 














A Good Book 
tor Life Men-- 


“Life Insurance and How to Sell It” 
Price, $1.00, Postpaid 





ABSORBING AND INTERESTING, 

containing life insurance salesmanship 
—methods, plans, and suggestions from the 
must successful salesmen. You will tind this 
compilation of experience of star producers a 
constructive help in selling more life in- 
surance. 

















THE INSURANCE FIELD COMPANY 
Incorporated 


P. O. Box 617, Louisville, Ky. 


Find enclosed check for $ 
address one copy of Life Insurance and How to Sell It. 
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New York and Chicago, Thursday, September 27, 1923 








Problems of the Casualty and Surety Business 


By Jesse S. PHILiips 


General Manager, National Bureau of Casualty and Surety Underwriters 


It will be conceded, I think, that there are 
perplexing problems relating to the business. 
That there exist certain imperfections in the 
casualty business which doubtless should be 
eliminated, no one will deny. The development 
of every big business wil! present questions 
require intelligence, 
courage and patience. They cannot be solved 
The difficulty is that the fellow 
who sits on the side lines masquerading as a 
self-appointed guardian of the public, who fre- 
quently has not the slighest conception of the 
intricacies of a particular business coming un- 


the solution of which 


in a minute. 


der his criticism, is most prolific with sugges- 
tions for its betterment, which, if followed, 
would in many instances bring disaster. 


CASUALTY INSURANCE VITAL 
For many years insurance has been an 
important element in the commercial activities 
of this great country and has generously con- 
tributed to the welfare and happiness of our 
people. Do we, as casualty men, realize that 
casualty insurance is as essential to the well- 
being of our citizens and our commercial life 
as any other form of insurance? It has had the 
most phenomenal growth and is still in its in 
fancy. It has practically been developed in 
the last two decades. Prior to that time cas- 
ualty insurance was an important factor in our 
business life. That we may fully comprehend 
just what has been accomplished, may T allude 


; Extracts from an address before the joint con- 
vention of the International and National Casualty 
and Surety Associations at French Lick Springs, Ind. 


to a few figures and indulge in comparisons? 
In making these comparisons I have used New 
York for the reason that then, as now, the 
companies operating in that State transacted 
approximately 85 per cent of the total volume 
of business in the country. 


Companies Dornc BUSINESS 
1902, there 
stock casualty companies transacting business 
in the State of New York. The combined 
assets of these companies at the date mentioned 
amounted to $50,627,655: the aggregate pre- 
$31,270,184, and 


December 31, were thirty-one 


miums collected amounted to 
they paid in losses $11,171,242, with a total 
expense, including taxes, of $4,610,852. Ten 
vears later there were sixty-one companies; 
the assets had increased to $162,406.390, with 
an aggregate premium income of $110,951,302, 
and claim payments slightly in excess of $43,- 
196,000. 
amounted to $59,966,853. 
stock companies reported to the New York 


The cost of transacting the business 
Last vear sixty-seven 


department showing assets of $578,488,057, a 
premium volume of $387,495.260, and they 
paid out for losses during the year $196.302,442. 
The expenses approximated $165,000,000, of 
which $11,506,633 was paid out in fees and 
taxes. 

In 1902 automobile insurance, which now is 
such an important branch of the casualty busi- 
ness, was practically an insignificant factor. 
Compensation insurance was unknown. It 
should be borne in mind that in 1922 the stock 


29 


casualty companies collected in premiums in 
automobile liability, property damage and col- 
lision insurance $101,933,164, an amount greater 
than the total assets and premium income of 
such companies twenty years ago. The pre- 
mium writings for compensation insurance 
amounted to $83,172,766. 


UNNECESSARY RESTRICTIONS DECRIED 

It is to be regretted that in recent years 
there has been a gradual tendency to push regu- 
lation to a point where the, State assumes to 
direct in the minutest detail the conduct of 
business enterprise amounting virtually to actual 
control without ownership, the hampering of 
business by undue and, in my judgment, un- 
necessary restrictions, which policy. if pursued, 
will ultimately not only hamper but virtually 
ruin legitimate business. In fact, it will be 
destructive of our American ideal of govern- 
ment and the principles upon which it was 
founded. 

It is to the credit of a large majority of the 
State insurance supervising officials that they 
have heretofore adhered to the policy of sane, 
regulatory measures and in many instances 
have been successful in guiding the legislative 
action. As a general rule radical legislation 
has been enacted only when the companies 
have neglected to correct certain abuses known 
to exist. The persons responsible for the con- 
tinuance of such conditions so far as insurance 
companies are concerned, through fear of the 
loss of business or on account of the rivalry 








of competition, delayed decisive action against 


their better judgment. In fact, there have 
been a number of occasions when, to my mind, 
the majority in a particular class of business 
were able to foresee the unsatisfactory results 
in case they failed to make certain corrections 
in the conduct of their didn’t 
progress because of the attitude of a few com- 
panies who were unwilling to co-operate for the 
general good. 

It is about time that everybody in the cas- 
ualty business understood that whenever im- 
proper or inequitable conditions prevailed in the 
eperation of our business we should apply the 
remedy ourselves and not wait until public 
sentiment is aroused to such a degree as to 
impel hostile legislation where the result of 
the enforced remedy will be more harmful 
than the evil which it seeks to correct. If 
housecleaning is necessary, it should be our 
immediate task to clean house for ourselves 
and not wait for some outside force to come 
along and perchance impair the business struc- 
ture in order to get rid of the rubbish. 


business, but 


“Not TAKEN” PotriciEs 


In the discussion of the question at the last 
Insurance Commissioners’ Convention, Mr. 
Kendrick, Insurance Commissioner of Iowa, 
stated that in his opinion the loss of the casualty 
companies in 1922 in connection with the “not 
taken” policies was in excess of four millions 
of dollars. This sum did not include the field 
expenses. It is a subject which affects all fire 
and casualty companies and I know it affects 
you and should interest all classes of pro- 
ducers. Insurance Commissioners dis- 
cussed it in their convention and from time to 
time the not taken waste has been the sub- 
ject of discussion; committees have been ap- 
pointed with no results except a lot of “big 
talk.’ There must be some way and, if none 
exists, one must be found to co-ordinate the 
various interests for the purpose of eliminating 
this unnecessary waste. There must be prompt, 
effective, decisive action. The National Bureau 
of Casualty and Surety Underwriters, now rep- 
resenting twenty-six companies, has determined 
to develop a solution; a committee has been 
appointed for that purpose, and it will seek 
the co-operation of other casualty organizations, 


have 


of fire companies and the agents’ and brokers’ 
associations with the hope that a plan may be 
submitted to the December meeting of the In- 
surance Commissioners. 


AcgulisiTIon Costs 

It is with some hesitation that I refer to the 
acquisition cost problem, for it seems to me 
that that has been prominently before us for 
more than a year, and, while the situation is 
doubtless improved, it is not at al] what it should 
be. There is no desire upon the part of com- 
pany managers or, so far as I know, of insur- 
ance supervising officials, to deprive the gen- 
eral agents and the producers of a proper re- 
muneration for the services which they ren- 
the acquisition of 


connection with 


It was admitted, however, that there 


dered in 


business. 


were certain inequities which should be cor- 





THE SPECTATOR 


FIRE AND CASUALTY SECTION 
rected. Excess commissions were being paid 
and companies were competing with each other 
in making flattering offers for the production 
of business. The situation became so disturb- 
ing that Mr. Stoddard, the Superintendent of 
Insurance of the State of New York wisely, 
I believe, called together the representatives 
of the and specifically 
pointed out to them the matters which should 


casualty companies 


be corrected. It is hardly necessary for me 
here to rehearse the calling of that conference, 
the discussions and the consideration which was 
given by alli parties interested to the various 
There were, 
of course, disagreements between the compa- 


phases of that disturbing problem. 


nies, between various kinds of producers and 
between 
have misjudged, but there was cne feature of 
that conference which made a very deep im- 


general agents themselves. I may 


pression upon me and that was the spirit of 
co-operation that was shown by you gentlemen 
and on the part of the company executives to 
give and to take, to yield here and there for the 
sake of harmony and compromise for the pur- 





PHILLIPS 


Jesse S. 
General Manager, National Bureau of Casualty 
and Surety Underwriters 


pose of producing a final plan which, although 
not satisfactory to all the parties in interest, 
That 
pian received the approval of Superintendent 
Stoddard 
Convention 


could be accepted as a definite solution. 


and the Insurance Commissioners’ 


and J] firmly believe has been a 
forward step. 


tion cost rules are being generally observed and 


On the whole, the new acquisi- 


except for the attitude of a dissenter here and 
there who still believes have an 
or of a 


that he can 
playing a lone hand, 


company official who is still imbued with the 


advantage by 


idea that he can prescribe the business stand- 
ards of all the companies in accordance with 
his own judgment and who may, perhaps, in- 
dulge in the faint hope that if everybody else 
is compelled to observe the rules as set forth 
in that plan he may receive a reward not en- 
joyed by his brethren in the business. 

The great majority of the members of your 
organization have earnestly co-operated and as- 
sisted in the observance of the new acquisition 


cost rules. [ want to appeal to you now that 


30 


Thursday 


if there is still amongst you a wavering brother 
you will use your influence and your Persuasive 
powers to have him come into line. It js con- 
ceded that the new acquisition cost and agency 
rules are not absolutely perfect, but if they are 
observed there will be a vast improvement in 
the business and this acquisition cost question 
will be a less disturbing factor. It may bg 
that as time progresses these rules may need 
amendment. If their enforcement proves , 
hardship for any particular company or group 
of individuals, there should be sufficient brains 
and courage to devise amendments which will 
obviate any reasonable objection and meet al 
the requirements of our rapidly expanding 
business. 


Monopoties FROWNED ON 
As service is one of the most important ele. 
ments of the business, there should be no Ie. 
sening of our zea! in that direction, nor should 
we effect a saving by sacrificing service, We 
should also vigorously defend the business 
whenever and wherever the same is being un. 


justly attacked. There is a great deal of 
false criticism which is being used as. the 
basis of certain propagandists in behalf of 
State insurance. Theseé persons, as a general 


rule, believe in the socialistic state; and as rail- 
roads and insurance are the two great enter- 
prises most closely affecting the public, it is 
convenient for them to single out these as the 
objects of their attack. During the last year 
there were pending in more than a dozen legis- 
f the establishment of 
monopolistic State funds for workmen’s com- 
pensation insurance, or for automobile insurance, 


latures proposals for 


a special drive having been made for the former 
Unfortunately, these proposals have the 
support of organized labor in many States, 
and such support has been mostly obtained upon 
the false promise that monopolistic State funds 
will under the law, 
which we know would not be affected in the 
slighest degree by the change. The Federa- 
tion of Labor of the State of New York con- 
ducted a very vigorous campaign in that State 
in behalf of the monopolistic State fund meas- 
ure, which was defeated only in the Senate by 
a narrow margin of two votes. Workmen’s 
ccmpensation premiums in the State of New 
York amount, in round figures, to fifty millions 
of dollars, of which less than 8 per cent is 
written by the existing State fund, which is in 
competition with all other carriers in the State; 


class. 


increase their benefits 


22 per cent is written by mutuals, and the bal- 
ance by companies. Notwithstanding 
the fact that the employers of the State of 
New York, who are not permitted under the 
law to carry their own insurance, have their 
choice of selection of three different types of 
carriers, one of them being the State, yet such 
employers, representing less than 8 per cent of 


stock 


the total premiums paid, have seen fit to avail 
of the opportunity thus afforded 
to insure in the State fund. 

It proves, to my mind, conclusively, that the 
average citizen is convinced that the State is 
unable to with the same 
efficiency, and as economically, as 


themselves 


carry on business 
degree of 


private enterprise. 
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RESULT OF SURVEYS 

An analysis was made of the appeals taken 
by all the companies members of the Na- 
tional Bureau since the beginning of the com- 
pensation law of the State of New York, and 
it was found that in approximately 600,000 
claims in which compensation or medical had 
been paid, the total number of appeals taken to 
all courts amounts to 2218, or less than four- 
tenths of 1 per cent of all the claims on which 
compensation or medical had been paid; of this 
number cf appeals, probably 50 per cent were 
withdrawn within a very short time after filing 
of notice of appeal. In order to have a rehear- 
ing before the Industrial Commission, which in 
many cases is delayed—not through any fault 
of the carriers—for a period of thirty or more 
days, it is absolutely necessary to file notice of 
appeal in order to protect the carrier’s interest 
until the determination of the commission is 
known, but as I have pointed out, counting all 
such appeals, they amount to less than four- 
tenths of I per cent. 


Support OF PRINCIPLES NEEDED 

We are engaged in a lawful enterprise and 
we have a legitimate right, and it is our 
bounden duty, to defend our business, and any 
attempt such as is being waged in the present 
campaign by the State fund advocates to elimi- 
nate the private carriers from the workmen’s 
compensation field should be vigorously com- 
bated at all times and places. No pains should 
be spared in appealing to the public and laying 
before them all the facts respecting the writing 
cf workmen’s compensation insurance. The 
greatest force combating this propaganda is 
your organization and other agency associations. 
Our cause is just and if we could but mobilize 


this mighty army of field men and reach out. 


in all sections of our land against the wrongful 
invasion by the State into our business, there 
would be no doubt as to the result. These men 
constitute an important part of our citizenry; 
they are men of intelligence and power, with a 
correct conception of public and private duty. 
They are in a position to appeal to their local 
representatives in the legislature, present to 
them the real facts and point out to them that 
the real motive back of the advocacy of a mon- 
opolistic State fund is to inject the State into 
all classes of insurance and ultimately socialize 
every big business. We know that State in- 
surance is wrong; we are convinced that it is 
in violation of all of the fundamentals upon 
which our government was founded, and we are 
perfectly within our rights in withholding our 
active support of the public official or candidate 
for public office who advocates the destruction 
of our business. 

Let us all reaffirm as our motto, which was 
enunciated by the late lamented President of 
the United States, “Less government in busi- 
ness and more business in government.” 
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Casualty and Surety Findings 


By A. Duncan Rem 


President, Globe Indemnity Company, Retiring President, International Association of Cas- 
ualty and Surety Underwriters 


Reviewing the past two years I am com- 
felled to conclude that those optimists who 
urged the continuance of the organization had 
a better understanding and a brighter vision of 
the usefulness of the association than many of 
us, and after the experience of the two years 
I can unquesticnably testify to the conviction 
that the International Association has a real 
function to perform in the interests of the cas- 
ualty and surety business as a whole. One has 
only to recall the conditions surrounding the 
tax problem in Chicago, the Federal tax, and 
other similar situations that have arisen, which 
needed prompt and efficient action through a 
representation of a majority of the casualty 





A. Duncan REID 


President, Globe Indemnity Company 


and surety companies, to visualize the real 
value to the business of the existence of such 
an organization. 
CASUALTY AND Surety Business GRowING 

I want to take this opportunity to emphasize 
that the casualty and surety business, as you 
well know, continues to develop year by year 
with enlarged ramifications, some of which a 
few years ago would have been regarded as 
quite impossible and undoubtedly hazardous. 
But it should be recognized that the public 
is constantly asking for enlarged protection 
covering hazards of a new character of enlarged 
scope and which I am happy to say the cas- 
ualty and surety companies are endeavoring to 
meet from an insurance viewpoint in an intelli- 
gent and comprehensive manner, thereby serv- 


Extracts from an address before the joint conven- 
tion at French Lick Springs, Ind., last week. 


ing the public, business and industry in their 


protection by insurance—which cannot be other- 
wise than helpful to the well-being of the coun- 


try as a whole. 

Last year at our Lake Placid meeting I 
stated : 

The time has come when we must recognize 
our obligations to the public, survey the causes 
which have led to the development of which we 
have been the axis and find time to so amplify 
the benefits, security and service which we have 
to offer that we will be considered an indis- 
pensable part of the social and economic sys- 
tems of the modern world. The legitimate 
stock company insurance interests must under- 
stand that the next ten years—yes, perhaps the 
next five vears, will tell the story of their 
future, will tell the story of whether they are 
to survive the pressure exerted against them 
and whether they are to maintain the position 
of the leadership they now enjoy and which 
they have richly earned. I believe that we can- 
x0t emphasize or recognize this condition too 
definitely. We are more or less “on trial” in 
many phases of our activities and it is abso- 
jutely essential that we should co-operate with 
each other to the greatest possible extent in 
order that our business as a whole may be pre- 
served on the highest possible level of effi- 
ciency and integrity. 

I also stated: 


We must contend against the spirit of selfish- 
ness—a very human spirit and present to some 
extent in every individual and in every enter- 
prise—and if we are victors in the competitive 
struggle and can stand firm against political 
pressure, it will be chiefly hecause we are able 
to put aside these things and to display a degree 
of intelligence which is of a higher order than 
has been shown by insurance executives as a 
whole during the last few years. We must 
subordinate all selfish desires in manv cases for 
the good of the business as a whole, for the 
time has passed when any individual or any 
company, or any group of individuals or any 
group of companies, can assume or arrogate 
to themselves a superior order of intelligence 
cr ability as compared with the business con- 
sidered as an entity. 7 


AcgutsiTIon Cost RULES 

When I made those remarks I was not 
cognizant of the fact that we were on the eve 
of a most protracted discussion, investigation 
and conference involving the very foundation 
of the casualty business from the production 
viewpoint, which developed in the fall of 1922 
and which culminated in the now well recog- 


nized rules on acquisition cost. I happened to 


be one of those charged with the responsibility 


of serving on the original committee and I am 
very happy indeed to testify to the fact that 
while there may have been a tendency on the 
part of some of us at the inception of the con- 





Has paid losses for 
over 50 years 


J. HARRIS LENKER, Presiden 





City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 


A strong, conservative Company, noted for 
fair and prompt adjustment of losses 


Organized 1870 
Cash Capital $600,000 


A. F. O’DANIEL, Secretary and Underwriting Manager. 
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ferences to endeavor to reffect self-interest, I 
am thoroughly convinced that the gentlemen 
who participated in the committee work and 
in the final results were actuated solely and 
only from the viewpoint of trying to find a 
solution to the problems that were under con- 
sideration in a manner that would reflect alf 
of the equities to all of the various interests in- 
volved and in so far as it was humanly possib!e 
to eliminate the element of selfishness to the 
greatest possible degree. 

I am one of those who believe very definitely 
in the value of the personal element in the con- 
duct of any business and particularly in the 
administration of casualty and surety business. 
I am very confident indeed that the annual 
gatherings of this organization in conjunction 
with those of the National Association of Cas- 
talty and Surety Agents cannot be otherwise 
than most helpful and beneficial to our business 
as a whole. 

Perhaps it is unnecessary for me to comment 
upon the conditions which exist in all of the 
several classes of business transacted by our 
companies, but I am tempted to remind you 
that there is still much to be accomplished 
in the way of co-operative effort in dealing 
with the several classes of our business in 
such a manner as to enable us to have a statis- 
tical foundation for the conduct of these partic- 
ular classes of business that cannot be attacked 
and that can always justify any conclusions 
that may be reached or any action that we may 
take from an underwriting viewpoint. I have 
in mind that notwithstanding the very definite 
fact that practically all of the companies, in- 
dividually and collectively, have in their acci- 
dent and health departments shown a very 
unsatisfactory underwriting result, we are still 
far from a hasis of statistical co-operation 
which each and all of us must realize is neces- 
sary and essetitial if we are to place our acci- 
dent and health business on a basis of a small 
profit rather than that of a definite loss. I 
am one of those who hope that the good sense 
of the executives of the accident companies 
will result in bringing about this much de- 
sired condition at a very early date. 


WorRKMEN’sS COMPENSATION STATISTICS 

We have all given a great deal of time and 
effort to the compilation of workmen’s com- 
pensation statistics in a most comprehensive 
manner, and we have at our disposal an ex- 
posure under workmen’s compensation obliga- 
tions in a statistical form that is the very 
foundation of that class of business. Those of 
us who have been studying conditions sur- 
rounding the underwriting of workmen’s coni- 
pensation business and the results obtained there- 
from during the last year or so, cannot do 
otherwise than believe that our rates have heen 
reduced to a level which is likely to show a 
serious loss in the aggregate. I am sure our 
various rating organizations are giving this mat- 
ter careful study. I am equally certain tha: 


each of the executives is watching the situa- 
tion very keenly and intelligently. 

Those executives who have given the matter 
any consideration whatever must have concluded 
that one of the great evolutions affecting the 








THE SPECTATOR 


FIRE AND CASUALTY SECTION 


casualty business is bound to come from legis- 
lation requiring owners of motor cars to file 
a bond or a liability policy for the pbenent 
of the public as a whole to care for accidents 
resulting from the operation of such motor 
cars. Such legislation, it seems to me, is bound 
to eventuate and will have a tremendous in- 
fluence upon the casualty business as a whole. 
But with the possibility of an increased pre- 
mium income from this source, will come an 
enlarged responsibility of the casualty or surety 
companies in their relation to the public, a re- 
sponsibility for which we must all be prepared 
and ready to care for in a most efficient man- 
ner. Otherwise, any failure on the part of the 
stock companies to measure up to the expecta- 
tions of all parties at interest will undoubt- 
edly find its reaction in competitive State funds 
or in monopolistic State funds excluding stock 
companies from any participation whatever. 


CONDITIONS SURROUNDING OPERATIONS 


The rating and underwriting conditions sur- 
rounding the fidelity and surety business re- 
flect credit upon the executives of the surety 
companies, but it is to be regretted that the 
commission or agency conditions are in a highly 
unsatisfactory condition very generally through- 
out the country and it is to be hoped that at 
no distant date the discussions that have here- 
tofore taken place will culminate in a definite 
improvement in the agency conditions of the 
fidelity and surety business. 

Those of us who have given any serious con- 
sideration to the problem must in all frank- 
ness conclude that unless the executives of the 
casualty and surety companies are broad- 
minded enough, unselfish enough and _ far-see- 
ing enough to bring about a healthy degree of 
co-operation not only in underwriting but in 
the cost of acquisition, whether we like it or 
not we are destined to have the problem of 
outside interference of an undesirable char- 


Thursday 


acter—one which may in its final working oyt 
prove to be a serious menace to the business 
as a whole. This condition needs the though. 


tul consideration of all executives of all cas. 
ualty and surety companies. 


Bic ProptemMs AHEAD 

We have so many large problems coifronting 
us that I am sure we all must recognize not 
only the wisdom but the actual need for a 
«reater degree af co-operation among the com. 
panies than ever in the past. We must apply 
to ourselves as a whole the principle which 
we try to advertise on behalf of our respective 
companies of our willingness to be of service 
to the public and to render the best service 
possible; for in this collective service we must 
inevitably serve each other and likewise the 
business as a whole in a manner that is bound 
to benefit each individual company participat- 
ing in such collective co-operation. I cannot 
close my remarks, which have been more ex- 
tended than I had anticipated, without again 
emphasizing the proverb which I quoted last 
year, that “He who serves best, profits most.” 


. 


Casualty Conference Awaited 
The conference with the casualty companies’ 
representatives which has been called by 
Superintendent of Insurance Francis R. Stod- 
dard, 2d, of New York is being eagerly awaited 
by casualty interests throughout that city. The 


meeting is to be held October 8, and it is gen- 


erally believed that the chief topic of discus- 
sion will be the working of the acquisition cost 
plan. The gathering will convene in the 
assembly room of the New York Board of 
Fire Underwriters, and it goes without saying 
that the interested parties are curious as to the 
result. The probability of s6me such a con- 
ference has been in view for a long time. 














Tus, ONE OF THE First Pictures oF THE JAPANESE DisAsTER TO REACH AMERICA, SHows 


THE RUINS OF THE TOWN OF ITO. 
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Property DAMAGE AND Loss oF Lire WERE ENORMOUS 
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BUILDING ACTIVITY 





F, W. Dodge Corporation’s Report for 
August 


VOLUME TO DATE IS $2,723,911,000 





Economic Trend Shows Signs of Complete 
Recovery, Although Construction Ex- 
hibited Slight Decline 


Fire insurance companies as well as con- 


tractors and builders will be interested in a 
review of the building activity during the month 
of August, 1923, which was, according to the 
F. W. Dodge Corporation, New York, as fol- 
lows: 


The decline in construction volume which be- 
gan in June continued through August. How- 
ever, the August drop from July was only 5 
per cent. Total August building contracts in 
the thirty-six Eastern States (including about 
seven-eighths of the total construction volume 
of the country) amounted to $298,629.00. In 
the twenty-seven States for which records were 
kept last year, the drop from August, 1922, was 
15 per cent. In these twenty-seven States the 
construction started during the first eight 
months of this year has been just equal to 
the amount for the corresponding period of 
last year, although on June 1 this year it had a 
lead of 15 per cent over last year. This year’s 
construction volume to date in the thirty-six 
Eastern States has amounted to $2,723,911,000. 


In contradiction of certain impressions which 
have recently gained currency to the effect that 
the summer weeks have seen sudden and large- 
scale stoppages of building activity thereby 
seriously affecting the industry and allied in- 
terests, the Dodge Corporation exhibits the 
facts which show a sound condition and true 
gauge of the economic trend of the business. 
Thus the review continues: 


The gradual decline in construction volume 
since May has taken place in an orderly man- 
ner, with a continuation of relatively large 
building volume. It has also been accompanied 
by a gradual decline in cost levels. 

Last month’s record for the thirty-six States 
included the following important items: $126,- 
871,000, or 42 per cent, for residential build- 
ings; $62.664.000, or 21 per cent, for public 
works and utilities; $37,457,c00, or 12 per cent, 
for business buildings: $25,861,000, or 9 per 
cent, for educational buildings; and $19,359,- 
000, or 6 per cent, for industrial buildings. 

Contemplated new work reported in the 
thirty-six States last month amounted to $508,- 
484,000, a decline of 20 per cent from the 
amount reported in July. 

Appended to its statement of widespread gen- 
eral conditions the Dodge Corporation has re- 
corded the following data specifically pertain- 
ing to building activity in New York State 
and Northern New Jersey: 


Contracts awarded during August in New 
York State and Northern New Jersey, amounted 
to $81,747,000. This was a drop of 2 per 
cent from the previous month and an increase 
of I per cent over the corresponding month 
ot last year. The important items of last 
month’s record were: $19,375,000, or 60 per 
cent, for residential buildings: $8,953 000, oF 
IT per cent, for educational buildings; $7.781,- 
000, or 9 per cent, for business buildings; 
$7.7 700,000, or 9 per cent, for public works 
and utilities, and $3,334,000, or 4 per cent, 
lor industrial buildings. 
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The Tinklewell 
Tinklewell, 
deed making progress. 
trolley line and a movie show, 
an appearance within the course of two years 


Emporium 
although a small town, 
A railway station, a 
had all put in 


was in- 


and a city hall was being considered by the so- 
calied leaders. John James Jackson, 
self-made man in every sense of the word, was 
most respected citizens. He 
in the world without a red 
age, be- 


social 


one of the town’s 
had started out 
until now at fifty-five years of 
ing the proud possessor of a substantial bank- 


cent, 


and having made provision for 
what he 


ing account, 
his dependents by the purchase of 
deemed an adequate amount of life insurance, 
he felt ready to commence upon a big scheme 
which he had been turning over in his mind 
for many years. 

Thus it came about that his life’s dream was 
eventually realized, and the secret so. closely 
guarded for many years was a secret no longer; 
the Tinklewell Emporium opened with a flour- 
ish of trumpets. A month or two passed and 
customers were passing in and out with a rapid- 
ity that could but make the proud owner glad. 
In the ordinary sense of the word John James 
Jackson was a shrewd business man, but like 
the rest of us he was not infallible ; nevertheless 
his watchful eye was attracted by the flimsy 
merchandise which was part and parcel of his 
stock in trade and the question of fire insurance 
came up for consideration. 

His stock and fixtures he roughly estimated 
as worth $50,000. He reasoned that since about 
95 per cent of all fires result only in partial 
I it would be a pru- 


loss, usually a slight one, 
So when 


dent thing to insure for only $10,000. 
an insurance agent tackled him upon the sub- 
ject of fire insurance, he took the policy 
and signed up for $10,000. later there 
fire and the loss was estimated to be just 


A year 


Was a 


So he sat back and waited for the in- 
surance company’s check for that amount. The 


$10,000. 


it was for $2500. 

feeling that he had been de- 
He had not been, however. 
covering stock 


check came; 

He protested, 
frauded of $7500. 
The contract, like all policies 
and fixtures, contained a “reduced rate contribu- 
tion clause” which made him a co-insurer with 
the company, for it stipulated that the insured 
agreed to carry insurance to an amount aggre- 
gating at least 80 per cent of the total value 
of stock and fixtures. 

By the terms of that clause the insurance 
company agreed to pay a proportionate share 
of the loss. This share of the loss would be 
the proportion which the insurance bore to 80 
per cent of the value of the stock and fixtures. 
Therefore, since the total value of stock and 
fixtures was $50,000, 80 per cent was $40,000. 
Mr. Jackson carried $10,000 insurance. This 
was one-fourth of $40,000. Hence he received 
one-fourth of the fire loss, or $2500. 

Many policyholders who have suffered a fire 
loss have been sadly disappointed when the ad- 
justment was made, just as was John James 
Jackson, because they have received as damages 
less than they felt they should. It is also very 
probable that the various agents have endeav- 
ored to explain to these self-same policyhold- 
ers the much discussed coinsurance clause, which 
is in all mercantile form policies. One thing 
is certain and that is that a careful study of 
the policy is advisable in every case, otherwise 
a disappointment is liable to come along sooner 
or later. 

John James Jackson being a man of the 
world, used his experience to good purpose 
in more ways than one, but whenever he buys 
insurance coverage he now always reads his 
if the agent has to call again 


policy even 


later. 

















“What do they think of him 


at home?” 


The answer to that question is generally an 
accurate index of a man’s real worth. 


The same test can be applied to corporations. 


At home—in the Pacific Coast States—the 
Fireman’s Fund leads all companies, both 
American and Foreign, i in combined pre- 
mium income—fire, marine and automobile. | 
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Reaching Workmen With the Safety Idea 


CW 


Vice-President in Charge of Public Safety Division, Elliott Service Company, New 


York, 


In St. Louis, for instance, during 1017 I10 
workmen were killed by industrial accidents 
and in 1922 only fifteen were killed, although 
the actual number of workmen employed had 
materially increased. Industrial managers will 
naturally ask the question “How was this ac- 
complished?” If you should ask any one of a 
hundred industrial managers in St. Louis he 
would tell you that in part it was accomplished 
through the intensive educational effort along 
safety lines made in the individual plants, but 
in a much larger part it was accomplished 
through a community safety campaign. What 
has happened in St. Louis is happening in many 
industrial centers. Employers of labor are be- 
ginning to see that when their workmen are 
reached outside of the plant and become inter- 
ested in safety in the home and on the street, 
they return to the plant not only interested as 
employees but, more important, convinced as 
fathers and as citizens of the value of safety 
to them and their families. 

The first important step in the accident pre- 
vention movement in fhis country was the dis- 
covery that safety can be organized in an in- 
dustrial plant through a continuous campaign 
of education, and that deaths and serious in- 
juries can be reduced from 75 to 90 per cent. 
The second great forward step—and this was 
made within the last five years—was the dis- 
covery that community safety has a vital bear- 
ing on industrial safety; that it is indispensable 
to the final solution of the industrial accident 
problem. 

Industrial managers now 
community safety not only because it helps 
the safety work within the plant but because it 
insures them against the loss of the services 
of their workmen because of death or serious 
injury outside of the plant. For instance, in 
1920 the Ford Motor Company of Detroit 
with 50,000 workmen lost one workman during 
the year on account of an accident within the 
plant, while ten valuable workmen were killed 
outside of the plant and several hundred were 
seriously injured outside of the plant. 

Employers of labor are also vitally interested 
in traffic safety because of the number of 
commercial vehicles which they have constantly 
traveling on the streets and because of the 
increasing cost of public liability insurance. 
This new effort among employers of labor to 
extend the safety campaign beyond the walls 
of the factory and reach the workmen in their 
homes is in line with the recent development 
of the whole industrial relations movement 
which extends its effort beyond the plant to in- 
terest the workmen in matters of thrift, health, 
education and Americanization. 

The question is “Can safety be organized in 
a community with a continuous year-round cam- 
paign of education as it has heen successfully 
the large industries?” The 


are interested in 


organized in 


answer is that it can be done, as evidenced by 
the records of St Louis, Milwaukee, Washing- 





PRICE 
NOY 
ton and other cities. Comparing the records of 
St. Louis in 1917 with the record of 1922, 


deaths from street car accidents were reduced 
56 per cent, deaths from stream railway acci- 
were cent, industrial 
deaths were reduced 86 per «ent, and deaths 
from automobile accidents were 
32 to 13 per 10,000 machines, and the record 
of the reduction in accidents is 
especially significant that 
during the last five years the number of auto- 
St: from 24,000 


dents reduced 60 per 


reduced from 


automobile 
when we consider 


mobiles in Louis increased 
to 92,000. 

In 1920 the Milwaukee Association of Com- 
merce organized a safety council and during 
the next two years, as a result of their efforts, 
accidental deaths from all 
duced 24 per cent, and deaths from automo- 
bile accidents were reduced more than 50 per 
cent. Washington, D. C., has set a new high 
record of accomplishment during the first few 
months of its permanent campaign. 
Following a successful safety week in Novem- 
ber, 1922, the Washington Safety Council was 
organized and began to function February 1, 
1923. During February and March accidental 
deaths from all reduced 32 per 
cent as compared with the record for 1922, 
trafic deaths were reduced 43 per cent and 
deaths to children were reduced &5 per cent. 

A careful study of the experience of these 
three cities and other cities in 
which community safety has been successfully 


causes. were fft- 


safety 


causes were 


some dozen 
organized reveals the significant fact that there 
are three determining factors which are largely 
responsible for the success in reaching all of 
the people and inducing them to stop being 
careless and to begin These 
three factors are: Systematic daily safety in- 
struction in the public 


being careful 


and parochial schools; 


a continuous poster campaign on the streets, 
and an intensive education campaign in the 
daily press. 

One-half of all that can be done in any 


community to reach the adulz population will 
be done through the safety education of school 
children who carry the safety message home 
to their parents. This is the testimony of the 
men who have been most active in cities where 
successful safety work has been conducted. 

In 1918 Dr. FE. then the 
director of the Teachers College in st. Louis, 
developed a plan of safety instruction which 
kas proved so successful. that since that time 
it has been adopted in thousands of schools 
over the country with remariable success. Dr. 


George Payne, 


Payne, who is now professo. of education at 
New York University, will send the details 
of this plan to any one on request. The secret 
of the success of this plan lies in the fact that 
it does not call for an additional study in the 
already ever-crowded curriculum, but rather 
it provides for the use of safety materials in 
each of the studies already included in the 
curriculum and provides for safety commit- 
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tees in each school room, thus making safet 
. ° & 9 e " 

an active and vital part of the child’s ‘as 
: ily 


life. 

The second determining factor in q Stucress 
ful community effort is the Visualization ys 
safety on the street. The one difficult Problem 
in any safety campaign is to sustain the inter. 
est of the public day in and day out through 
the year. This can only be accomplished by 
visualizing safety so that the driver or the 
pedestrian at every turn will be reminded of 
safety. Washington the past thre 
months has worked out the first successfy! plan 


during 


of accomplishing this through a Cuntinuoys 
poster campaign. Slogans with a punch and a 
grip, a different one each month, are Printed 
on large posters and displayed at the Street 
intersections, at filling stations. on street cars 
busses and taxicabs, in all school houses, pub- 
lic buildings and at entrances to factories 
The first poster read: “The Reckless Drives 
Is a Criminal”; the second, “The Jay Walker 
1s Taking a Short Cut to the Hospital,” and 
the third, “Better Be Careful Than Crippled” 

Last, newspapers must be named as the third 
most effective medium through which every 
home can be reached daily with the satfety mes. 
sage. 

In every community, however large or how- 
ever small, safety instruction in the schools 
the poster campaign on the streets and the 
continuous educational campaign through the 
newspapers can be conducted with equal su. 
cess and at a nominal cost. The demand every- 
where is for definite information regarding 
ways and means of conducting such a campaign 
and materials to use in carrying out the pro 
gram. Such material is now available, includ- 
ing not only specific instructions in regard to 
the organization and the conducting of the 
campaign, but complete material for the ue 
of teachers in teaching safety, posters suitable 
for an entire year’s campaign and suggestions 
and specific articles for use in the newspapers 
This material, prepared by men of. national 
reputation and based upon wide experiences 
in many cities, makes it possib'e for any group 
of citizens to successfully organize and con 
cuct a community effort. 


Liverpool and London and Globe 

The United States branch of the Liverpool 
and London and Globe Insurance Company, 
Limited, has donated $5000 to the Americas 
Red Cross to accelerate its money-raising cam 
paign for relief of the Japanese earthquake 
sufferers. The home office of the company i 
Liverpool will make its own contribution 
through the English chapter of the Red Cross. 


Virginia Fire Companies 

RicuMonp, Va., September 24.—Several fire 
insurance companies have been licensed in Vir- 
ginia during the past weeks. The Philadelphia 
Fire and Marine, whose license has just beet 
issued, has named no representative as yet, the 
East and West of New Haven has appointed 
H. M. Witt and the National-Ben Franklin 
also a recent entrant, has appointed W. S. 
Puller, Jr. 
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New Orleans 


New Or.eAns, La., September 22.—From 
time immemorial defective flues have been a 
prevalent cause of dwelling house losses in the 
South and, in an effort to reduce this haz- 
ard te a minimum, if not to remove it alto- 
gether, the insurance interests very wisely 
agreed to concede a reduction of IO per cent 
of the basic rate on risks in which chimneys 
and flues had been constructed in compliance 
with what was regarded as rules of safety 
and in such cases to make the policies sub- 
ject to what is known as the “Chimney and 
Flue Warranty.” 

Under this clause the assured warrants, in 
consideration of the concession in rate, that 
the chimneys and flues, if any, shall not be of 
any other construction than brick, stone or 
eight-inch reinforced concrete, that none are 
built on joists or brackets, or whose founda- 
tions are not upon the ground, and that no 
chimneys or flues will be erected during the life 
cf the policy which do not conform in con- 
struction to those in existence when the policy 
was written and the warranty given. 

To bring about improvement in the fire haz- 
ard and consequent reduction in the fire waste 
no method is so efficacious as the allowance 
of a monetary advantage to the assured in 
return for each improvement introduced. The 
most sensitive and responsive nerve in human 
organism is undoutedly the pocket nerve and 
the judicious application to that nerve of a 
balm in the shape of a few dollars will bring 
about far more effective and beneficial results 
than all the lectures of fire marshals, no mat- 
ter how eloquent. 

When a_ reduction 
allowed in consideration 


from the basic rate is 
of the introduction 
of some improvement decreasing the physical 
hazard it is manifest that there should be a 
warranty on the part of the assured that the 
conditions, which secured the reduction in rate 
and the consequent will be 
maintained and_ that void 
the policy. 


I am informed that some of the homestead 


saving to him, 


any violation will 


associations in this city have taken the posi- 
tion that they will not accept from their bor- 
rowers policies which are subject to the chim- 
ney and flue warranty and in consequence some 
of our bushwhacking brethren have been writ- 
ing policies on dwellings at 10 per cent off of 
the basic rate without attaching the chimnev 
and flue warranty. The assured, therefore, gets 
the reduction but himself 


does not obligate 


to maintain the condition upon which this re- 
which the re- 
and the com- 
panies accepting such policies have only the 
bald statement of the agent, to whom the in- 
stant commission is of more concern than the 
eventual welfare of the company, that the 
chimneys and flues are properly constructed. As 
this statement does not form part of the 
contract it not bind the and 


duction is based, and without 
duction would be unwarranted 


does assured 


is absolutely valueless, as the companies will 
discover when the day of reckoning comes. 
I understand that the homesteads which de- 
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Letter 


cline to accept policies to which the chimney 


News 


and flue warranty is attached plead in justilica- 
tion of stand that in the event of the 


violation by the assured of the warranty the 


their 


protection which the policy should afford them 
would be imperilled if not destroyed. In this 
they are entirely mistaken and have no doubt 
Each policy they ac- 
cept is subject to the New York Standard 
Mortgage Clause, and under that clause the 
interest of the mortgagee is never in jeopardy 


been purposely misled. 


and is always fully protected no matter whether 
the assured has faithfully observed the war- 
ranties given. by him or not. 

[very right-thinking person should, of course, 
heartily favor every effort which may be put on 
foot to and_ bring 
waste 


decrease the fire hazard 


about a reduction in the appalling 
through fire which this country is suffering every 
vear. And those homestead asso- 
ciations, because of their standing, should be 
cheerfully willing to lend their powerful aid 


to the accomplishment of the purpose in view. 


who. head 


Instead of refusing to accept policies to which 
the chimney and flue warranty is attached they 
should, on the contrary, take the very opposite 
attitude. While the warranty does not in the 
slightest degree affect the interest of the mort- 
the New 
cuts a 


gagee, which is fully protected by 
York Standard Mortgage Clause, it 
very important figure so far as the interest 
of the assured is concerned, for a violation 
by him of the warranty vitiates and makes 
void that portion of the policy which would 
remain after the claim of the mortgagee had 
been satisfied. This consideration will keep 
him alert and compel his faithful compliance 
The homesteads, therefore, 
the chimney and flue 


with his warranty. 
in insisting upon having 


where con- 


warranty attached in all cases 
ditions warranted would, while running abso- 
lutely no risk, help very materially in advanc- 
ing the great cause of fire prevention. 

Louisiana was not represented at the last 
convention of the National Asso- 
Agents. That is, not 
officialiy represented, for while three repre- 
sentatives of our local insurance interests were 
present they were not accredited as delegates, 
but were there in their individual capacity. 
These representatives were: James B. Ross, 
John X. Wegman and Harold Mayer, president 
of the New Orleans Insurance Exchange. 

The lack of appreciation of the potential 
worth of the National Association of Insurance 
Agents shown by the Louisiana agents is most 


annual 


ciation of Insurance 


regretful and more than passing strange. In 
these days of feverish unrest and radical tur- 
moil, when Brookharts and Magnus Johnsons 
are at large, organization of the conservative 
elements in business is absolutely imperative 
and in no line of activity is thorough organ- 
ization so needful at the present time as in 
the insurance business in all its branches. 
should be done, and done at once, 
to awaken a more lively interest in the aims 
and affairs of the National Asscaciation of In- 
surance Agents. May I venture to suggest that 
the matter is well worth the discreet attention 
of the New Orleans Insurance Exchange? 
O’H aGErRTY. 


Something 


Evans Woollen Honored 

Woolen, first vice-president of the 
Central Life Company, 
Indianapolis, and president of the Fletcher 
Savings and Trust Company of that city was 


Evans 


American Insurance 


elected head of the trust companies division of 
Bankers Association during its 


Atlantic City. 


the American 
convention at 
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iota. oe ee fc) 
: _. _ Losses and Un- Increase (+) Increase(+) 24 8 Ea g 3s 
; Underwriting derwriting | Underwriting Underwriting Net Earnings — Dividends or Decrease _ or Decrease zL @ Fes |. os 
Nome anp Location or CoMPANY Income Jan. Expenses In- Profit Jan.1, Loss Jan.1, from Invest- Incurred Jan. (—) in Special (—) in Net Gn siuw 4.7 
1,1913,to curredJan.1, 1913 to Jan. 1913,toJan. ments Jan. 1,1913 to Reserves, ete. Surplus Jan. 1, 5 a. 598 asc 
Jan. 1, 1923 1913 to Jan. 1, 1923 1, 1923 1, 1913, to Jan. 11,1923 Jan. 1, 1913 1913 to Jan. ose 4 i eas 
1, 1923 Jan. 1, 1923 to Jan. 1,1923 1, 1923 SOE SIE Bes 
eas s 2 = 86 
Sa eo Mas 
Twenty-seven Co's of New York State. $ $ $ $ $ $ $ $ % % % 
Agricultural, Watertown................. . 28,656,561 28,645,883 MONE > . ox oseinws 2,664,809 1,987,500 +104,583 +-583,404 ‘87 ae 204 
American Alliance, New York.............. 9,094,235 8,096,763 DOVRIS ase seen 1,452,690 (0 | ee +1,350,162 10.97 oe 294 
CSS Se ere ‘ 7,838,333 GBORES  § — Skwleaww's 23,509 1,300,352 1,716,000 +10, 870 —450,027 ....., .30 172 
City of New York, New York.............. 9,142,651 PE rere 825,266 913,088 3,080 2 +129,621 .... 9.03 266 
( ‘Yommonwealth, I ne 16,190,762 16,240,409 .......... 49,647 1,068,322 525,000 +2,326 +391,349 .... .30 293 
Continental, New oO ES Aes nee eee nee 118,988,684 113,363,655 5,625,020 «ss nce nee 20,5 842 22,500,000 +150,061 +3,270,810 4.73 eee 201 
Fidelity- Phenix, New York. . relents 98,368,441 95,916.441 Z4A5Z000 8 kesccse 2,121,590 6,025,000 —999,983 +9,548,573 2.49 en 224 
Giens Falls, lena Malla: ocsec.c cccee cones 40,289,563 We, ee 489,184 2,929,179 1,875,000 +155,812 +409,183 .... 1.21 239 
Globe and Rutgers, New Rework ena 137,368,344 128,975, "412 8,392,082 == cn ev eece 8,773,084 6,023,978 +107,254 -+11,034,784 6.11 ae 669 
Great American, New York.............. : ~— 597,004 132. 200, 622 Sy ee 13,726,884 10,570,000 +45,000 +4,808,266 1.26 Baek 192 
Hamilton, New York See ar 79. :968 BULE0O assets 636,083 175,948 +500 +1,022,495 8.96 SA 507 
PORMOVEE, NOW TORK... o.oo cccccsccceess 32, 669,961 : es , ae 1,669,005 1,110,000 +100 +663,775 .32 re ae 144 
ES), eee 265,2 76,180 261, 085° "983 re 21,621,707 22,230,000 —2,047,498 +5,629,402 1.58 pete 278 
Smnertal, New Work... ........0c0csecssss 5,921,950 5,656,104 oi) | ee 558,459 errr +786,306 4.49 e 343 
International, New York.................. 28'902'552 29,112,541 Mewae ees 209,988 1,874,441 1,190,000 —371, 833 +846,286 .... .d2 113 
Mercantile, New York.................... 13,037,865 12,833,017 CURED sinlavetncaie 967,859 1,160,000 +3,804 +8,903 1.67 357 
Merchants, OS ee eee 14,803,164 14,621,620 8 See eee 1,755,265 938,750 —12'629 +1,010,688 1.23 Uf 1,246 
National Liberty, New York............... 44,052,450 44,798,496 ....... 746,046 3,642, ¢ 2,610,000 +7,165 +279,170 .... 1.69 191 
ee OE CO, ae ee 56,921,194 56,779,206 ARUORR skews vsie 3,997,675 +7.500 +1,072,002 .24 ines 264 
Northern, New York...................- E 10,457,679 10,421,584 36,095 293,750 +2,000 +492,658  .34 aoe 255 
North River, New York.................0% 32,836,746 SOOTEOOL gp ucwaeare 737,755 1,135,000 +4,500 +1,826,538 .... 2.25 372 
PRN NOTES 5 nis osc ante < cv esicce cies 12,041,281 11,789,937 25 A re 488,000 +2,000 +605,969 2.09 ais 551 
ee Sree 70,398,411 66,723,393 eS | | ee 6,075,000 +154,822 +1,688,596 5.22 — 188 
SES See aaa ee 8,126,043 SSD 8 fawicevesc 473,757 —452,000 carne +656,349 .... 5.83 581 
Stuyvesant, New York.................... 12,423,840 ip Rrg eh. |, rar 355,403 63,000 —61,004 +194,323 2.86 132 
United States Fire, New York.............. 43,528,994 44,392,571 =... ceo eee 863,577 1,189,750 —18,821 +2,692,993 1.98 307 
Westchester, New York................... 53,771,151 54,453,190 = ....0006 682,039 2;736,276 fe 030, 000 +12,020 +1, 012,217 1.27 198 
Forty-eight Co's of other States. 
PMR NNMNERINTE ooo < vce as wie ie's s:0 nibs. 163,600,765 160,495,916 Sel 2) | re 10,260,875 10,550,000 +88,219 +2,727,505 1.90 eke 233 
Allemannia, Pittsburgh. . 10,484,388 LOFIS0SS © ee wecc 249,200 1,216,311 682,000 +1,411 +283,700 .... 2.38 202 
Alliance, Philadelphia Sean ntiaca ee Ones ses 17,459,482 16,821,867 GSEGLO.  sinreee cus 1,641,412 956,250 —175,784 +1,498,561 3.65 ‘oo 293 
American Central, St. Louis. . ee 28,745,882 ae 758,810 1,637,651 —580,000 +33,722 +1,425,119 .... 2.64 155 
ee, a ee 56'784,454 59,261,981 BOARS = -seisioeaios 4,805,901 4,200,265 —14, 165 +1,142,274 .87 ae 211 
Automobile, SE See ene Ho 924,289 je --) rrr 1,499,412 1,943,625 —722,000 +15,621 +1,151,592 .... 2.94 oy 
RIAU io Sia isis yca5s sc Penyecejosealave-p 5,865 54,610,268 Roa (| ie 2,839,215 2,600,000 —579,292 2,073,243 2.24 ee 242 
California, San Francisco.................. 9 "682, 123 Ul <a e 412,906 585,544 55,000 —8,377 +126,015 .... 4,26 283 
Camden, Camden. ........2......s00000: 28,501,923 29,240,478 ==... wee 738,555 2,151,569 653,915 —9,000 +768,099 .... 2.59 271 
Concordia, Milwaukee...................- 17,807,972 18,230,922 ........ 431,950 1,424,990 648 ,988 +3,256 +340,796 .... 2.42 265 
Connecticut, Hartford..................04. 50,993,355 4: 767, OT 3,535,044 3,002,500 +148,402  +2,152,088 3.46 mA 164 
oe ee | Be 9,365,911 9, 345, 655 ne 1,101,156 700,000 +2,500 +418,912 .21 oe 192 
Dubuque F. & M., Dubuque............... 11,075,380 CAE 6-3 re 121,898 1,288,311 CN a eoiarere +326,413 .... 1.10 239 
Equitable F. & M., Provadence............ 6,943,661 6,547,145 =e 919,016 —227,500 +100, 000 +1, 443,032 5.71 aes 330 
Federal, Jersey City Sie Seuss laeiealis-eelatalettie vag 32,252,750 31,524,765 yi Ps 1,571,759 1,660,000 —270,719 +910,462 2.26 , 
Fire Association, Philadelphia. mite 63,343,848 GS,451,6490 sce cece 107,801 4,641,944 2,500,000 —1,057 +2,035,200 .... .17 213 
Firemans Fund, San Francisco............. 116,938,675 118,509,507 = ........ 1,570,832 5,286,137 3,315,000 —519,447 +919,752 .... 1.34 300 
Firemans, Newark ses boas 40,209,456 CNG TE | ree 932,036 2,406,289 —45,596 +8,045 +1,511,804 eee 2.32 261 
Franklin Fire, Philadelphia. . cei egoa aes 15,918,951 15,345,342 STaOe sssvesee 1 670,059 950,000 +9,882 +1,283,786 3.60 : 131 
Girard F. & M., Philadelphia. oon seeesere 10,195,610 10,096,396 | er er 853,132 490,000 +1,903 +460,443 9.74 151 
Granite State, Portsmouth. arto ey eae 8,145,631 8,260,024 peers 114,393 571,395 TEONO? «= sisi ease 215,002 .... 1.40 189 
nag omg Hartford. . 27 64: 266,051,942 SS ee 10,760,105 8,200,000 +1,011,646 +6,862,163 1.96 saat 261 
Ins. Co. of N.A., Philadelphia. . : ; 172,743,844 166,014,248 6,729,596 11,081,856 7,450,000 +1,277,453 +9,083,999 3.90 ar 241 
Ins. Co. of State of Pa., Philadelphia........ 24,143,924 ot, cree 1,613,917 111,353 +27,360 +652,769 .... 3.41 96 
Lumbermens, Philadelphia. . 2,773,005 2,759,7! 13,208 743,110 485,000 +271,318 .47 148 
Mechanics and Traders, New Orleans . 8,172, 041 7) Ub ar 39,084 791,835 24, +728,751 .... "47 203 
Mechanics, Philadelphia............. Spates 3,318,792 6, GAR O00 <sestcoes 319,774 885,240 337,500 —385,086 +613,052 .... 5.06 239 
Milwaukee Mechanics, Milwaukee phic eane acon 975 29,997 7,186,267 eee 2,560,607 1,375,934 +86,269 +1,442,134 1.25 179 
National-Ben Franklin, Pittsburgh.......... 20,668,475 pipe tl AA rr 1,889,390 LSOOOOD == is wereone +-928,293 1.74 564 
National Fire, Hartford................... 115,602,193 114,087,042 LGISASE  Soekcnes 6,340,002 4,000,000 217,501 +3,637,652 1.31 208 
National Union, Pittsburgh. 33,655,328 34, ie | oer 1,062,248 2,349,113 378,725 +16,816 +891,324 ... 3.16 215 
Mewar P1fG, NIOWAIK.......0 5.2005 s00e0 16,510,164 1 a ees 119,132 1,056,367 379,831 +30,475 +526, ee 73 417 
New Hampshire Fire, Manchester.......... 34,919,005 17,103 1 bl a 2,627,992 1,712,500 —8§82,751 20,145 1.49 wes 206 
New Jersey Fire, Newark................ 9,545,892 696,959 eae 1,151,067 811,695 13,470 —519 C13) ae 2.06 198 
Northwestern National, Milwaukee. 37,208,304 36,656,669 he eee 2,892,020 1,915,000 +601,000 +-927 655 1.48 aan 165 
Old Colony, Boston............ 11,140,827 11,111,003 PURE senasness 914,444 448,000 —598,606 +1,094,874 .26 esis 339 
Orient, Hartford. . sealable 20,298 a 19:910,863 |) err 1,405,998 1,220,000 +351,116 +242,956 1.91 Aon 186 
Pennsylvania, Philadelphia 3 42:47 1 42,112,995 See Sage ctes 3,305,373 2,518,750 +5,307 - +1, 139,585 84 rae 141 
Peoples National, ee rete 8,1 993 ROR ORO aiesica'aa 674,712 857,919 212,500 = 4 eRe 99) 293... 8.24 171 
Phoenix, Hartford... ... 76,152,755 71,644,935 Re ere 10,075, 507 7,034,850 +54,933 +7 7.495, 544 5.92 ane 190 
Providence Washington, Providence 51,317,869 50,752,944 oo ore 3 : 1,320,000 +206,975 1.10 ae 186 
Rhode Island, Providence................ 11,437,222 11,430,566 ae = rasan 507,500 +600 .05 acta 401 
Security, New Haven. . 29,520,509 pO ere 607,933 1, 776, rH 814,000 —4,057 e 2.06 221 
Springfield F. & M., Springfield. . 82,349,707 81,145,529 ee (Caine 5,033,405 3,675,000 —94,929 1.46 Gs 225 
St. Paul F. & M., St. Paul or873 018 92,424,902 tt reer 5,615,572 3,200,000 +473,109 2.58 eanaie 174 
Sterling Fire, Indianapolis Eg 5,822,075 J: rere 358,684 812,087 323,000 —1,100 peace 6.16 649 
Superior Fire, Pittsburgh. . 11,6 tk. ee 291,986 904,680 256,000 —67,994 or 2.50 256 
Virginia F. & M., Richmond. . 9,627,385 9,177,317 S500GS  «—satecweiss 870,106 722,500 +146,718 +450,956 4.67 vas 170 
Twenty-five Co's of Foreign Countries. 
ee eo TS ern : 26,038,060 26 168 = 23 37 pes tenicteies 620,177 1,484,593 397,873 +3,655 +462,888 .... 2.38 228 
Caledonian, E dinburgh 18,208,586 (ye 942,764 401,352 +748 +613,796 .40 ae 166 
Commercial Uni on, Los don... 78,524,205 2,201,23 3,380,169 3,176,979 +23,212 +2,381,209 2.80 203 
Liverpool] & London & Globe, Li iverpo ol. 104, 833, 1: 20 SOOR RZD i etisede 5,002,950 6, 598,201 +159,947 +2,153,224 3.73 33 
London and Lancashire, London. . 7 7§ 9429.775 etaane 2,146,491 ‘ t 53 +2,064,572 7.65 134 
London, London.......... R : 35,718,551 TGG00S0  ssscwese 2,295,448 —56,432  -+1,922,489 4.46 159 
Moscow, Moscow. . 21,138, 1688 20, 791, 260 fee 1,259,204  j# 939,955 ...... +666,677 1.64 73 
North British and Mercantile, London... . 61,394,723 ? ei) S—__ 3,366,025 +15, 572 +1,393,252 3.86 151 
Northern, London......... teenie 41,398,624 iy¢ 3). er 3'454, 28 ,015,¢ +-202;600 +908,143 1.62 193 
Norwich Union, Norwich. . 28,901,789  k 8 er. 71,543 1,404,527 566, 120 -+-22,355 +744,509 .... 223 
Palatine, L ondon. . ; 24,188,615 24,010,909 177,706 sks 1,351,138 1,023,232 +6,219 +499,393 .73 170 
Phoenix, London. . 32,882,579 31,887,308 ree 1,745,450 1,438,143 +2,710 +1,299,868 3.03 175 
toyal, Liverpool... 109,063,512 104,169,191 ae 5,238,398 6,975,605 —76,126 +3,233,240 4.49 153 
Royal Exchange, London. 27,074,376 27,009,147 St ie 1,336,687 121,061 —39,510 +1,320,365 24 106 
Scottish Union & National, Edinburgh. . . . 31,479,403 30,681,008 “Uk lll ee 2,773,065 2,119,236 —11,679 +1,463,903 2.54 107 
Skandia, Stockholm. . : 12,132,193 11,740,818 | (ee 737,410 700,202 re +428,583 3.23 aan 131 
Svea F. & L., Gothenburg 12 ) py 422 12,271, 560 pia anges 255,138 858,289 —217,466 3 +820,317 .... 2.12 200 
Sun, L ondon.. : fame 32,é ro: Ze 2,040,400 a +1,750 +1,004,015 .61 nasas 141 
Swiss Reinsurance, “‘Gurich.... . 16, 472 427 ee 385, 574 1,073,792 158,372 —150,771 +680,617 .... 2.40 470 
Tckio F. & M., Tokio. : 11,080,588 ARE = «Sassen cas 1,102,972 2,333,164 —37,626 +3,598,346 1.11 caine wears 
Union & Phenix Esp., Madrid......... SESORGEG lk cco cee 462,481 1,233,096 620,863 +350 +149,402 .... 2.07 407 
Union, London........ 10,068,447 =... eee, 300,630 705,467 32,916 —370 +372,291 3.08 521 
Urbaine, Paris....... : 22,003,668 ........ 1,547,960 1,358,479 —1,626,805 +277,855 +1,159, "469 7.57 snes 
eS ee 23,990,746  ....0..- 1,305,038 1,335,349 — 361,136 +430 +391,017 5.75 135 
Yorkshire, BOR clit abd ote: winsecenswawws 11,002,552 = kk a eee 534,843 798,936 — 596,832 +125 +860,800 5.07 572 
Totals (100 companies)............. 4,200,576,201 4 139,377,340 FOLT0G REL lk kivvcwes 303,026,494 210,331,605 +—234,647 +154,128,397 f1.46 





* Figures are mainly compiled from the New 
Pacific 


Underwriters. 


‘ork Insurance ‘Re ite and includes marine business. 
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et. a Losses of Phenix of Brooklyn. 


e Marine only. 
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1 376,349 
228 


952,242 


2,910,893 
1,032,785 
1,610,803 
1,109'836 
24260 
1,776,764 
365 


195,237 
2,378,428 


1,835,930 
11,100,000 
1,325,882 
753,687 





1,771,108 
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1,721,387 
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2,518,803 
4,595,176 
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1,315,377 
1,692,820 
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h Including losses of Home F. and M., and the 
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SEEK REDUCED RATES 





Insurance Committee of National 
Electric Light Association Now 
at Work 


ELECTRIC TRUCK INTERESTS 
AFFECTED 





Want Fire Insurance Rate to Be Same as 
That on Buildings Housing Cars—Say 
Theft Premiums Should Be Almost 
Nil 
‘The insurance committee of the National 
Electric Light Association, the Electric Motor 
Truck Manufacturers Association and the in- 
terests represented by H. P. Hood of the Boston 
Edison Company are all at work trying for 
insurance rates on electric trucks and 
passenger cars. Substantial reductions on these 
risks have already been granted and it is 
claimed by the electric truck people that their 
products possess so slight an inherent hazard 

that more drastic rate cuts are deserved. 
During a luncheon of the Electric Motor 
Truck Club, held at Browne’s Chop House in 
New York city recently the question of re- 
duced insurance rates on electric vehicles was 
of paramount importance. H. P. Hood, speak- 
ing before the assembled manufacturers and 
representatives, told them that it was now the 
aim of the interested parties to have the fire 
rate on electric vehicles curtailed to the point 
where it will be the same as that on the build- 
On the subject of theft 


lower 


ings housing the cars. 


rates Mr. Hood stated: “Experience has 
demonstrated that electric trucks are almost 
never stolen. If they are driven away by 


removed and_ the 
truck is generally recovered uninjured a few 
blocks from the scene of the theft. Reductions 
affecting a total yearly saving of $400,000, I 
believe, have already been granted and we 
are convinced that further reductions in insur- 
ance rates for fire, collision and theft are in 
order.” 


thieves, the contents are 


One of the active sponsors of the movement 
in favor of lower rates on electric vehicles 
is Charles R. Skinner, Jr.. manager of the 
automobile bureau of the New York Edison 
Company, who is also chairman of the Electric 
Motor Truck Club. “Electric trucks are more 
easily handled than any other type of motor 
vehicle,” said Mr. Skinner, when seen by the 
representative of Tue Sprecrator. “And we 
know from our records that collisions involving 
occur but This factor 
should entitle us to insurance rates.” 


Lina spain 
these cars seldom. 


lower 





Charles 0. Piper Appointed 

E. P. Van Reed, president of the American 
Casualty Company, Reading, Pa., has an- 
nounced the appointment of Charles O. Piper 
as superintendent of agents. 

Mr. Piper went to the American Casualty 
Company after about fifteen years’ experience 
in the insurance business, the last ten years of 
which has been with the Bankers Accident 
Insurance Company of Des Moines, Iowa. 


THE SPECTATOR 


FIRE AND CASUALTY SECTION 


Semi-Annual Statements as of June 30, 1923 


MISCELLANE OUS INSURANCE 


~ash 

Cc apit: al 
American Mutual Liability Co., Mass. ...<. : , 
Columbia Casualty Co., N. Y....... $1,000,000 
Fidelity Union Casualty Co., Texas........ 200,000 
General Accident, F. & L. Corp., Pa....... 500,000 
Interstate Casualty Co., Ala.... ed. chants 300,000 
Liberty Mutual Insurance Co. Mass. are 


London Guarantee and Accident Co. BE... ; $00,000 


Maryland Casualty Co., Md.............. 5,000,000 
Massachusetts Bonding & ro Co., “Mass... ; 1,500,000 
Nat, Life & Accident Its. Ten. 600,000 
Nation: al Surety Co, N, on Pe ere cao ae 10,000,000 
New York Plate Glass Ins. Co. N. Wie. 500,000 


Preferred Accident Ins. Ca, N. | 1,400,000 


COMPANIES 





Admitted Net Cash Claims 

5 Surplus Premiums Paid 
$2,867 ,297 $5,107,288 $2,606,919 
olla 1,993,932 "692,408 
99,800 529,691 272,264 
1, 487 696 1,581,190 6,338,144 3,046,714 
"933.962 64,337 511,448 290,850 
7,615,959 1,507 ,957 3,560,806 1 813,398 


18 642,623 7,511,897 4,853,530 








Semi-Annual Statements as of June 30, 1923 


FIRE 


Cash 

Capital 
Abeille Fire Insurance Co., Paris ... 
Aetna Insurance Co., Conn. 
Agricultural Insurance Co., N. Y 
Allemannia Fire Insurance Co., Pa. 


5,000,000 
1,000,000 
500,000 


American Druggists Fire, Ohio..... ‘ 300,000 
American Eagle Fire, N. Y. SoD eo 1,000,000 
American Insurance Co., N. (a 3,000,000 
Atlas Assurance Co., I ondon Reveae slecdstiuetcacl “a aanan 

Automobile Insurance Co., Conn... .- 2,000,000 


1,000,000 
1,000,000 


Bankers and Shippers Ins. Co., N. Y. 
Boston Insurance Co., Mass. 


British America Assur¢ ince, Canada. 200,000 
California Insurance Co., Cake. 1,000,000 
Camden Fire Ins. Assn.; N. J...... : 1,250,000 
Citizens Insurance Co., Mo... ..0.6.6.c00 200,000 
City of New York Ins. "Co., 1 eS # ues 1,000,000 
Commercial Union Assurance, L ondon aceee “sate aaa 
Commercial Union Fire Ins. Co., 200,000 


Commonwealth Insurance Co., ae ae 500,000 
Continental Insurance Co. : 10,000,000 
County Fire Ins Co. of Pa, 500,000 
Dixie Fire Insurance Co., Noe 500,000 
Eagle, Star and British Dominions, I ondon. 

Franklin Fire Insurance Co., Pa... . 


1 ,000,000 


Georgia Home Insurance €s., Ga. he aa 200,000 
Girard Fire and Marine, Pa.... re 1,000,000 
Glens Falls Insurance Co., N. Y........... 1,000,000 


Great American Insurance Oi, Bs Sa 0's cs 12,500,000 
Hanover Fire Insure — Co., NEON RE 1,500,000 
Home Ihisurance Co., N. Wii ciccscccsccccee 18,000,000 
Importers and E xporte IN Wiaeaicis5 arwidraras 700,000 
London Assurance Corp., L To ee nD CO SPS 
London & Provincial Mar. & Gen., London. ........ 
London and Scottish Assur., London....... «2 se ee ee 
Merrimack Mutual Fire, Mass............  sccscees 


Milwaukee Mechanics, Wis.......... 1,2 250,000 
Newark Fire, Ne J. << 0s. EP kacacep attra 500,000 
New Brunswick Fire, N. J. tone ee 200000 
North River Insurance Co., N. ¥ 2,000,000 
Northwestern Fire and Marine, Minn. 400,000 


Palatine Insurance Co., London wales 
Palmetto Fire, S. C....... ; 400,000 
Patriotic Insurance C o., N. Y 200,000 
Pennsylvania Fire, ; 


Pa... aa ete ee ee 1,000,000 
Phenix Fire Insurance Co., ‘Paris Pan Ada & 
Phoenix Assurance Co., L ondon 
Providence Washington Ins. Co., Prov 
Queen Insurance Co., N. td oa 
Reliance Insurance Co., I 
Royal Insurance Co., Ltd., 
St. Paul F. & M., Insurance: Co. 
Security Insurance Co., Conn .. 


1,000,000 
3.000.000 

100000 
2,000,000 
3'000.000 


‘ibaa 
, Minn.. 


Springfield F. & M., Mass. 2 500,000 
Sterling Fire, Ind........ 850,000 
Superior Fire, Pa ; a oral 880,000 
Sun Insurance Office, London. . Maeda Rene:  eeaateca 


Svea Fire and Life, Gothenb rg 

Tokio Marine and Fire, 7 okio. na ike 
Union Assurance Society, London.......... 
Union Fire of Paris, oc 
Union Insur. Society, of C anton, mee Kong. aes 
Victory Insurance Co., Pa..... , 500,000 
Virginia Fire and Marine, Va.......... 500,000 
Western Assurance Co., Canada...... Selec 
World Auxiliary Insur: ince Co. me 5 ondon. 
Yorkshire Insurance Co. York. Borderiretes 


President Coolidge Passed on Court Bonds 
President Harding was an insurance agent at 
one stage of his career. President Coolidge, it 
develops. has also been in close touch with the 
insurance business, as for some years he passed 
on the merits of court bond risks for the Na- 
tional Surety Company, New York. In other 
words, he was a factor in the underwriting 
department of the company in the territory of 
which Northampton, Mass., is the center. 

Mr. Coolidge held the power of attorney of 
the company authorizing the execution of court 
bonds jcintly with James W. O’Brien, the agent. 
At the same time Edward L. Shaw, also a 
lawyer in Northampton, held a joint power 


37 


INSURANCE 














32,554,620 , : 11,838,838 5,560,670 
8,059,064 f: 297 ‘931 3,658,306 1,644,813 
° 321,523 1,283,425 5,476,813 2,203,924 
31,172,152 é 203, 054 8,431,813 3,681,411 
2,059,894 716,449 690,757 258,929 
8,702,952 1,000,000 2,668 ,959 891,974 
COMPANIES 
Admitted Net “* "3" Cash Claims 
Assets Surplus" Premiums Paid 
$1,494,836 $383,605 $562,802 $355,802 
40,032,645 10,962,703 11,639,828 7,260,620 
7,996,081 1,8; 52/841 2,514,739 1,369,676 
3,353,150 1,009'443 887,685 "487,855 
1,020,131 537,246 167 ,027 85,150 
6,895,749 2,223,921 1,032,532 
é "489,259 3,174,334 
9.8 2'581,257 1,411,142 
131399545 7,691,395 3,867,571 
4,363,117 1,404,968 ’867,590 
13,162,165 2,925,279 1,944,624 
2,076,817 217,227 "471,719 
3,264,212 736,965 449,959 
7,474,903 2,307,053 1,292,886 
1,194,723 215,381 167,108 
4 oe ,864 1,320,170 761,095 
15, 72/260 5,833,659 2,939,246 
2, 341 690 990,239 466,554 
4°987_584 1,535,269 1,646,990 803,893 
49 493,438 14,694,986 11,269,125 5,514,859 
1,901,027 514,122 18,489 237,800 
1,783,709 336,702 565,555 392,927 
5,402,000 1,170,015 3,169,930 1,790,001 
7,958,593 2,018,755 » & 989, 309 920,781 
703,395 144,772 360, "451 135,229 
4,888,642 1,077 ,096 1,010,737 513,317 
11,670,477 2'882'195 4,024, 953 2,086,136 
44,578,592 10,414,055 10,257,147 5,611,143 
7,474,091 1, 023, 317 2,384,890 1,270,415 
79,919,890 15,722,295 25,275,442 14,104,815 
2,737,932 "456,051 $20,219 581,049 
7,990,571 3,331,413 2,541,881 1,198,899 
876,850 443,723 148,625 $2,192 
1,878,123 678,760 473,655 219,563 
905,455 180,192 399,948 145,623 
8,330, 644 2,133,914 2,237, 864 1,082,850 
é 1,247,121 1,629,203 879,193 
301,249 "415,830 215,258 
2,005,769 3,642,616 2,060,769 
486,657 224,269 
2,011,284 1,006,727 
462,995 148,003 
393,019 137,770 
3,069,199 1,517,782 
562,802 355,916 
7 ‘O14, 631 2,694,455 1,259,782 
10,441,040 2 97 8,140 1,929 554 
17,661, aoa 5, 022.401 2/940: 718 
1,355,542 437 ,661 347 ,280 
21'215, 456 7,584,225 4,107,625 
21,254,198 6,077,373 3,163,373 
8,356,083 2,692,054 1,309,114 
21,190,427 6,878,223 4,130,739 
2,71: 5,628 jj jjj§ 598,405 ..ceeee- cecee 
4,( 1,336,244 634,991 
is 2,297,841 1,169,163 
2, 738,111 447,153 
5, 1,132,233 597 ,558 
2 1,250,002 669,667 
1 626,385 409 363 
8, 4,733,756 2,331,207 
2 433,774 340,522 
667,610 376,010 
; 1,015,039 739,159 
169,295 202,851 138,610 
1,275,342 1,070,367 548,475 





The power of attorney to Mr. 
Coolidge was issued March 30, 1984, and the 
records of the company show that it was not 
canceled at the time he became President. The 
company's records show that at the time the 
appointment was made a report was made on 
the card as follows: “This is a good man.” 

Mr. Coolidge’s work for the National Surety 
Company was largely on Saturdays, as he was 
in Boston on official business the rest of the 


of attorney. 


week. The reason for having a man of Mr. 
Coolidge’s importance as an attorney act in 


the execution of court bonds is because it re- 
a great skill in underwriting and legal 
liability. 


quires 
law to guard the company’s 
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A REAL HELP FOR EVERY AGENT 


THE 


AGENTS KEY 
FIRE INSURANCE 


By Robert P. Barbour 


THIRD EDITION 
THOROUGHLY REVISED 
GREATLY ENLARGED 


This valuable work contains a wealth of informa- 
tion for the agent. 


A new man entering the business can gain from it 
sufficient instruction to enable him to conduct his 
business intelligently, while the veteran can glean 
from its pages much to aid him in his work. 


THE AGENTS KEY TO FIRE INSURANCE 
contains 456 pages, and is handsomely bound 


Write for circular showing new information given in this new edition, 


PRICE, $3.50 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 














THE EXPERIENCE GRADING 
AND RATING SCHEDULE 


By E. G. RICHARDS 


A practical treatise on the computing of 


[FIRE INSURANCE RATES 


From Actual Experience Costs 


Because of his extensive experience in fire underwriting 
and his close study and analysis of its various phases, 
there is probably no one in the fire insurance business 
better qualified than Mr. Richards to furnish the 
long-sought key to the problem of fire insurance rate- 
making from actual costs. 


FIRE INSURANCE RATING 


is a most important subject and no fire underwriter 
can afford to overlook Mr. Richards’ carefully worked 
out system. 

Cloth Binding, 200 pages 


Price, postpaid, $4 


THE SPECTATOR COMPANY 


Selling Agents 


CHICAGO NEW YORK 











Robert F. Moore, Secretary 
WANTED—GENERAL AGENTS. Weare enter. 


ing Tennessee and Texas and are prepared to give 
general agent’s contract to responsible parties. Only 
men of experience, proven success, character and some 
financial worth, possessing executive ability and 
initiative need apply. 


The Southern States Life Insurance Company 
Atlanta, Ga. 


Wilmer L. Moore, President 











MORE THAN 50% 


of the business written by some of our larger 
agencies is a direct result of the Fidelity lead 
service. Our agents interview interested pros- 
pects—people who have written the Head 
Office for information. 

Fidelity is a low-net-cost company operat- 
ing in 40 states. Full level net premium re- 
serve basis. Over quarter of a billion in- 
surance in force. Faithfully serving insurers 
since 1878. 


Fidelity Mutual Life 
INSURANCE COMPANY, PHILA. 
WALTER Le MAR TALBOT, President 


A Few Agency Openings for the Right ACen 


























FIRE AUTOMOBILE MARINE 


it HAMPTON ROADS 


FIRE 4% MARINE 
Insurance Company 


NORFOLK, VIRGINIA 


Address Home Office Fer Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY GEORGE A. MORIN, 
President 


Vice-Pres. and Managing Under. 








Secretary Fire Dept. 
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Miscellaneous Insurance 
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1, prior to his injuries he requested his 
TO to pay his dues and assessments in 
The brother did not pay 


detendant order. 


{ lhe +] 


that day because 1 


he the 


was closed but on the following 


office of 
lerk 
not knowing of his brother’s injury, he 


paid the dues for April and also the dues for 
the month of May. The two assessments 
were ceived by the company clerk, who issued 
s receipt therefor in the usual form, The 
sovereign clerk received the April instalment 
\lay 27, 1920, and the May instalment 


Proofs of loss 
No at- 
o deny liability under the con- 


on the 2nd day of June, 1921. 
; 


under the policy were quickly made. 


empt was made t 


tract until June 27, 1920, when a check for the 


dues paid on May 14, 1920, was sent to the 
beneficiary but was not accepted. 
Held that when default occurs in the time 


of payment, the insurer may eff- 
of 





ciently waive the forfeiture by any course 
inconsistent with the claim of sus 
notwithstanding the provision in_ the 
laws to the contrary. 

The course of conduct of the defendant 
this « vas a waiver of the provisions of 
policy and judgment for the plaintiff will 

be affirmed. 

reign Ca ip, WwW. O. W. US Tam 
(Supreme Court of Oklahoma), 216 Pac. Rep 
ele) 


FIRE 
Policies are construed strictly against the 
insurer and liberally in favor of the insured. 
A tenant with an unexercised option to pur- 
chase the leased held not the 
owner in fee simple of the premises, as re- 
quired by fire policy. 


premises, 


Where a fire policy has as one of its pro- 
visions that the land on which the insured 
building stands shall be owned by the in- 
sured in fee simple, and is delivered notwith- 
standing the knowledge of the _ insurer, 
through its agent, that the building is on 
leased ground, the condition is waived. 





The insured brought suit against the New 
Brunswick Fire Insurance Company on a fire 
insurance policy. The building burned was a 
motion picture theater and the amount of the 
olicy was $1500. The policy provided in part, 

follows 

his entire policy unless otherwise provided 
by agreement indorsed hereon or added hereto 
hall be void * * * * Gf the interest of 
the insured he other than unconditional and 


sole ownership; if the subject of insurance 
be a building on ground not owned by the 


or 


in fee simple. 


The defendant alleged that the policy was 
invalid because plaintiff was not the sole and 
liti the 


the 


insured ; 
that the 


unconditional owner of 


property 


defended on eround 
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Public Accountant 


Actuarial 














HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 





PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 




















Prominent Agents and Brokers 


FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


Hume Mansur Bldg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, Iowa. 














LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 
American Eagle Auto- National Union New Amsterdam 
mobile-Hartford  National-Hartford _ Casualty Co. 
American Equitable Philadelphia Under- Indemnity Company 
British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 


Fidelity-Phenix 
Insurance Underwriters BROKERS’ LINES SOLICITED 





JULIAN C. HARVEY, F.A.I.A. 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ ST. LOUIS, MO. 


Actuarial 











GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Punds 














25 FRANKFORT ST. NEW YORK 
| T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA, 





ee 











3 Cedar St. New York 








JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate 


322 HURT BLDG. ATLANTA, GA. 





F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY | 


BURNS & SPEAKMAN, Certified Public Acceuatants 
PHILADELPHIA | 





THE BOURSE 

















Actuarial 








FACKLER AND FACKLER 


DAVID PARKS FACKLER, PF. A. 8. 
EDWARD B. FACKLER, PF. A. 5S. 
WILLIAM BREIBY, P. A. S. 
CONSULTING ACTUARIES 

50 BROAD STREET NEW YORK 


A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 











FREDERIC S. WITHINGTON, F. A. 1. A. 
CONSULTING ACTUARY 


Insurance Exchange Bldg., Suite 948-949 
DES MOINES, IOWA 





MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


National Association Bldg., 36 W. 44th St. 
NEW YORK 











A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, Inc. 


“‘Life Insurance Service”’ 


10 So. La Salle St. Chicago, Ill. 
“20 Years’ Experience Backs Our Service” 














WOODWARD & FONDILLER 


Joseph H. Woodward, F. A. S. 
Richard Fondiller, 
Member of the New York Bar 


CONSULTING ACTUARIES 


Examinations and Audits in all Branches of lasuraace 


43 Cedar Street, New York 





W. H. GOULD 
ACTUARY & EXAMINER 
SYSTEM REVISION 


78 FULTON ST. 25 FRANKFORT ST. 
NEW YORK 








ABB LANDIS 


Consulting Actuary and Counsellor 


CLARENCE L. ALFORD 


Associate Actuary 


WASHINGTON, D.C. NASHVILLE, TENNESSEE 
10 Jackson Place, N.W. Independent Life Building 








SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 








L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 


Successors to 
Marcus Gunn, Consulting Actuary 











W. B. YOUNG 
CONSULTING ACTUARY 
AND ACCOUNTANT 

D. R. McClurg, Associate 


430 Peters Trust Bldg. Omaha, Neb. 

















Consulting Engineers 





— 











DONALD F. CAMPBELL 


CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 








JAMES H. WASHBURN, F.A.I.A. 
CONSULTING ACTUARY 
LIFE INSURANCE—Ordinary, Intermediate, 
Group, Industrial and Special Classes. 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
165 BROADWAY NEW YORK CITY 








FREDERICK A. WALDRON 
CONSULTING ENGINEER 
Designer of 


HOME OFFICE BUILDINGS 


Full Architectural and Engineering 
Services Available 














37 WALL ST. Tel. HANOVER 6718 NEW YORK CITY. 


—— 
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THE SPECTATOR 








Insurance Attorney 








Tel. Rittenhouse 2289=90. 
ACCIDENT ADJUSTMENT BUREAU 
1318 Stephen Girard Bldg. Philadelphia 
Frank R. Ambler, Gen. Mgr. 


d Investigators and Adjusters—Lia- 
Lg Damage, Collision, Auto, Fire, 
and Theft, Burglary, Plate Glass, Compensation. 




















Adjuster 








Tel. Mulberry 2613 
NEW JERSEY CLAIMS 


Investigated and adjusted. All lines handled. 
Cosmmuiien and quick results. Thoroughly 
conversant New York and Connecticut. 


J. L. CHEREPY 


Proctor Building Newark, N. J. 























Statisticians 











STATISTICS 


Annual statements, writings, can- 
cellation and reinsurance schedules, 
special calls and all work requir- 
ing the use of tabulating machines. 
Also overload work. Expert comp- 
tometer operators on short notice. 


FENWAY COMPANY, INC. 


Whitehall 20 Vesey Street 
7796 New York 




















Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 
50 John St. New York City 








policy was void because the building insured 
Was on ground not owned by the plaintiff. 

It appeared at the trial that the plaintiff was 
assignee of a leasehold for the term of one 
year, and the assignee also, of an option con- 
tract giving him the right to purchase the prop- 
erty. Plaintiff, however, had never tendered 
or paid the $7000 purchase price for the ground 
on which the insured building stood. 

The court held that, although the plaintiff was 
the owner in fee simple of the building, he did 
not own the lots on which the building stood. 
His title to the lots was not that of a fee simple 
owner when the policy was issued, but was 
contingent only, 

This was a good defense unless the defendant 
had notice of the breach of the condition of 


ownership and waived said 


breach. It ap- 
peared that the insured applied to Awtrey & 








Hartford [Tire Insurance 


Later, how- 


Co., agents for the 
Company, which issued a policy. 
ever, the policy was surrendered and canceled, 
and the premium returned. Without the knowl- 
the plaintiff, Awtrey then went to 
agents of the defendant and obtained a policy 


edge of 


of the defendant to replace the canceled policy 
of the Hartford. 
agent of the defendant, retaining two-thirds of 
one-third to 


Awtrey issued policy as the 


remitting 
It appeared that 


the commissions and 
the agents of the defendant. 
Awtrey knew the true state of ownership of 
the bnilding, and knew that the insured was not 
the owner in fee simple of the lots on which 
the buildings stood. 

The defendant, by issuing its policy under 
such circumstances, ratified prior acts of Aw- 
trey in soliciting the insurance from the plain- 
tiff, and a knowledge of facts as to the title 
to the property 
putable to the defendant, and the defendant is 


acquired by Awtrey is im- 
estopped from claiming that the policy is for- 
feited because of breach of conditions on ac- 
count of ownership of the property. 

The court quoted from Volume 3, Cooley on 


Insurance, Pages 2529-2530, as follows: 

If an insurance agent, to whom a_ request 
for insurance is made, procures all or part of 
such imsurance, through other agents, from a 
company not represented by him, and receives 
the policy written by such company for delivery 
to the applicant, he will generally be regarded 
as the agent of the company issuing the policy, 
especially if he receives a part of the premium 
as commission. 

The principle underlying this doctrine is that 
the company issuing the policy ratifies the acts 
of the first-named agent, and constitutes him 
its agent for that transaction by accepting the 
application and by issuing and delivering the 
policy to him for further delivery to the appli- 
cant. Hence. it follows that the company will 
he charged with knowledge of any information 
imparted to the agent at the time the insurance 
is written. 

Judgment for the plaintiff is, therefore, af- 
firmed. New Brunswick lire Insurance Com- 
pany vs. Nichols, 6 Div. 614 (Supreme Court 
of Alabama), 97 So. Reporter, Page 82. 

National Surety Company 

\s indicative of the vast proportions into 
which the surety business of this country has 
erown, the $4,500,000 bond recently written by 
the National Surety Company and its co-insur- 
ing companies for G. Maurice Heckscher’s, 277 
Park avenue, corporation, financed by S. W. 
The bond itself 
sheets. of 


Strauss bonds, is an example. 


required eight closely typewritten 
leeal sized paper in order to cover all of the 
essential This originated, 
developed and finally secured by Arthur W. 
Rankin, senior member of the firm of Rankin 


National Surety 


points. bond was 


Barrett, representing the 
Company in New York city. 
(iets Life Extension Service for 
Policyholders 
The George Washington Life Insurance Com- 
pany, Charleston, W. Va., has arranged with 
the Life Extension Institute for periodical 
$1.50 and Wisconsin $1. West- 
ern States pay $1 a thousand,” says Mr. Violet. 


Texas and 


4! 


Miscellaneous Insurance 


NATIONAL ASSOCIATION OF 
ANCE AGENTS 

Membership of Executive and Conference 

Committee Announced by Thomas C. 

Moffatt and Frank R. Bell 

in conference with President Frank R. Bell 
of the National Association of Insurance 
Agents, Thomas C. Moffatt, chairman .of the 
executive committee, has announced the fol- 
lowing appointments as the persons composing 
the executive committee of the National As- 
sociation for the next year: 


INSUR- 


I.xecutive committee, Thomas C. Moffatt, 
chairman, Newark, N. J.; Frank R. Bell, 
Charleston, W. Va.; A. G. Chapman, Louis- 
ville, Ky.; A. P. Cunningham, Dallas, Texas: 
kk. B. Dunning, Duluth, Minn.; Frank L. Gard- 
ner, Poughkeepsie, N. Y.; Cliff C. Jones, Kan- 
sas City, Mo.; David J. Main, Denver, Colo.; 
l.. A. Porter, Montgomery, Ala. 

President Bell at the same time announced 
the appointment of the conference committee 
as follows: 

Conference committee, Frank R. Bell, chair- 
man, Charleston, W. Va.; Thomas C. Moffatt, 
Newark, N. J.; E. M. Allen, Helena, Ark.; 
Will J. Beggs, Cleveland, Ohio; James L. Case, 
Norwich, Conn.; Charles I. Lunsford, Roanoke, 
Va.: George D. Markham, St. Louis, Mo.; 
W. T. Rambo, San Jose, Cal. 

The other committeemen are, under the con- 
stitution, appointed by the president. The list 
follows: 

Chairman of executive committee, Thomas 
C. Moffatt, Newark, N. J.; chairman of con- 
ference committee, President Frank R. Bell, 
Charleston, W. Va.; chairman of finance com- 
mittee, Donald G. North, New Haven, Conn.; 
chairman of legislative committee, Col. Walker 
Taylor, Wilmington, N. C.; chairman of mem 
bership committee, R. P. DeVan, Charleston, 
W. Va.:; chairman of grievance committee, 
Ben L. Agler, Youngstown, Ohio; chairman of 
fire prevention and conservation committee, 
William B. Calhoun, Milwaukee, Wis.: chair- 
man of casualty and surety committee, I*red 
C. Odell, Greensboro, N. C. 


Burglary Risks in lowa 
Des Mores, [a., September 25.—Des Moines 
had in effect last year 270 policies of resi- 


dential burglary insurance with a premium 


income of $4100. There were fifteen losses, 
amounting to $5600 and averaging $350 each, 
losses exceeding premiums. A more profitable 
showing was made by the State at large with 
119! policies in effect and $15,500 of premiums 
received. 

burglary insurance 
Earl W. 
Company 


“The greatest share of 
locally is residence insurance,” said 
Violet of the Southern 
“Banks get a cheaper rate than either mercantile 
or residential risks because the banks are all 
protected, most of them with alarm systems. 
The better the equipment the lower the rate.” 
Strange as it may seem, Illinois and Iowa 
are considered greater risks as holdup States 
than are Texas and States generally 
thought of as wild and wooly. The percent- 
age of holdups in Illinois and Towa is actually 
larger than in Western States. Illinois pays 
$4 a thousand for holdup insurance, Iowa pays 
physical examination of certain of its policy- 


Surety 


other 


holders without cost to them. 








THE SPECTATOR 





A Great 
American 
policy pro- 
vides com- 
plete pro- 
tection in 
Ohio’s 
largestand | 
strongest 77 
automobile |” 
insurance 
company. 


The 
United States Life Insurance 
Company 


In the City of New York 


Vite Great Amaenicanyzutual 


oa ddasamy ae 
LIXOKDUTIMIOS 
AS 


Non-Participating Policies 
70 Years of 
Policyholders 


Organized 1850. 
Only. Over 


Ae ae MANSFIELD, OHIO 
wervice to 





PE 





The Company Behind the Policy 


The exceptional low premium rates for which Great-West Life pol- 
icies are notable, are based on the soundest principles—splendid 
investment—favorable mortality—low expense rate. 

If interested in Life Insurance write to 


LIFE ASSURANCE COMPANY 
Winnipeg 


Good Territory for personal producers, under 
direct contract. 


HOME OFFICE 
105-107 Fifth Avenue New York City 














—— 





EXCELLENT OPPORTUNITY ta 
tur Kehrable, Energetic men to represent us in the states gf 9 
illinois and Missouri with direct Home Office contracts, Liberal 


ee 
JOsICICS. 











CAPITOL LIFE INSURANCE COMPANY | 





Weare prepared to offer unusual opportun ities Jor money 
. y , . - q PITTI RE 
making NOW and creating a competency jor the FUTURE, 
a eit atesteicts 

For Contracts and Territory, address 


H, wi, HARGROVE, President : ° BEAUMONT, TEXAS 








USE AND - 
OCCUPANCY 





42 


OF COLORANG 
Clarence J. Daiy, President 


DENVER, COLORADO | 


THE PEOPLES LIFE INSURANCE CO, 


of Illinois 





A Legal Reserve Co. Organized in 1908 4 


Kvery Desirable Provision 
Contained in our Policies 


Peoples Life Bldg. 


Chicago 


Home Office 





E. A. NELSON, Pres. 











YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 

Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 














THIS YEAR 


New England Mutual Life Insurance Company } 


of Boston, Massachusetts 


Completes Four-Score Years of Public Service 





This Company, the First Mutual, is 





Young in Spirit and Progressive in Action 


1843 Eightieth Business Year —~ 1923" 

















